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INTRODUCTION

Dearreaders,

Inside these pages you'll have the opportunity to learn more about the startups and founders taking part in TechBBQ this year. You will get to
know the products and services they're offering, and their unique solutions to challenges across a variety of fields, from education, to
maritime technology, impact tech and beyond. They're building solutions using loT, robotics, blockchain and drones. More importantly, you'll
discover, in their own words, what makes them tick, what motivates them, and what they've learned on their journeys thus far.

Tech.euand TechBBQ wanted to create this startup report because behind each brand on an expo booth, there's a story. There's a story
about a team, who's put in an incredible amount of work day in and day out to build something entirely new. And we think that story isworth
knowing. Each of these stories is unique, but what they share as startup founders is an uncertain road ahead. While their path forward will
not be easy, their motivation to build solutions for the future should be celebrated. This report gives some insight into those founders and
those stories that are shaping the ecosystem in the Nordics.

One of the key motivations behind TechBBQ is celebrate these stories, and also to recognize and support the struggle that these
entrepreneurs go through everyday. TechBBQ further works to provide a platform to strengthen the Nordic tech ecosystem, and to
encourage greater openness, inclusion and trust in entrepreneurship. Tech.eu is partnering with TechBBQ because of these shared values.
As a non-profit from the very beginning, existing entirely to support the community which it serves, Tech.eu recognizes the value that
TechBBQ offers to the local ecosystem. It is through events and gatherings like TechBBQ, where people come together and ideas are
elevated, that startups can find the support they need to make the most impact.

We are delighted to share these stories from some of Scandinavia's most promising new startups, and hope you enjoy getting to know them.

Happy reading!

Natalie Novick Katrine Arevad Tanja Straagaard Jensen Gabriele Darzinskaite Kristina Dorondo
Research Editor, Tech.eu Head of PR & Communication PR & Communication Manager PR & Communication Manager Graphic Designer
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Tech.eu was founded in 2013 in response to a technology news landscape in Europe that was incre
a startup and business news climate that tended to ignore Europe altogether. Tech.eu was bu
community leaders from across Europe’'s technology landscape, to create something for and by th
integration and connection with the tech community that drives our work today. Since it's fou
Europe's premier technology industry information portal and market intelligence platform.

From the beginning, one of the key aims of Tech.eu has been to track all of the funding rounds and e
the most comprehensive and accurate record and analysis of the European technology scene. We
monitoring hundreds of sources, across multiple languages and regions. Beyond data and media outputs,
many areas across the European technology landscape, taking part in events, research and consultancy
weekly podcast.

Tech.eu: Data & Media Company

The premier source of European
technology news, data, analysis
and market intelligence.

Premier digital publication.
Online magazine and
weekly newsletter with premium
subscription.

Data specialist on M&A, funding
and exit activity in the European
technology industry.

Media and event services
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loT

Showcasing

Aguardio

www.aguardio.com

Country: Denmark
When Founded: 2017
Founders: CEO Thomas Munch-Laursen and CFO Niels-Arne Mikkelsen

What problem does your startup solve?

Climate change and water shortage has become worldwide challenges, which needs to be addressed. Research shows,
that in orderto address water shortage efficiently change in human behavior is needed. Aguardio is aphysical device
designedto guide people in amore sustainable direction. Installed in the bathroom, Aguardio facilitates changesin
showerbehaviorwith the aimto reduce water and energy consumption.

What led you to start your company?

Climate change and water shortage has become worldwide challenges, which needs to be addressed. Research
shows, that in order to address water shortage efficiently changein human behavior is needed. We have

therefore developed Aguardio, asimple solution which helps people live more sustainable by changing their
showerbehaviour.

How is your company supported?

Capitalraisedasof July2019 Total raised€1.39m<€677kfrom private investors€253kin grants from funds€466kin loans.


http://www.aguardio.com/

What has been the most important learning on your startup journey, thus far?

Howdifficultit hasbeento raise capitalandthat it hastakensignificantly longerto
onboard customersthaninitially assumed. Important conclusion on learningsofaris
to focus on customers/ countries where your solution representsaneedto have and

not nicetohave.

What is next on the horizon for you?

Participation in Plugand Play Tech Center selection day for the 2019 Travel & Hospitality
program end August in Silicon Valley. Medio Septemberinstalling Aguardioat Doubletree by
Hilton Lissabonand Arp-Hansen - Steel House in Copenhagen.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Oneof the advantages of beingastart-upinthe Nordic countriesisthat it isincredibly easyto set up and
runabusinessin the Nordics. One of the biggest challengesis accessto venture capital.



loT

Showcasing

Fynoti ApS

www.fynoti.dk

Country: Iceland When

Founded:2017
Founders Names: Throstur Sveinsson, Per Valter

What problem does your startup solve?

Burglary isahuge problem around the globe, in Denmark alone there are over 30.000 of them everysingle
yearand yet only 20% of danish house holds have some form of security systems installed. Fynotiis the
home alarm system, everybody canafford. On an average, our customers are paying 49 kr. per month, with
nostartup orinstallation cost. Theonly thing you needto use Fynotiisasmartphone and a Wi-Fi connection

in yourhome.

What led you to start your company?

Interestin wirelesstechnology and our certainty of beingable to build ascalable productthat could be
affordable to the massesandbythat help reduce burglary.

How is your company supported?

Business AngelInvestment.
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http://www.fynoti.dk/

What has been the most important learning on your startup journey, thus far?

Getyourproductoutthereandstart getting feedbackasap. Don't beafraid to pivot.

What is next on the horizon for you?

SeedRound, which will helpusgaintractionin Denmarkforthe next 188months and
make usready to enter new markets.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Denmarkisagood country to run astartup company for many reasons, multiple startup
gatherings, plenty of skilled entrepreneurs for sparring, it's asmall country were people like to help
eachother. Taxdeduction for developmentis highly appreciated for tech startup like ours. Now we
will bestart hiring in-house developers. | still haven't run into achallenge | canrelate to being
situated in Denmark, soon we will start hiring in-house developers and | have heard that it can be
challengingto find available skilled developers, but we will see.

N



Mevia

www.mevia.se

Country: Sweden
When Founded: 2014

Founders Names: Jesper Hassel

What problem does your startup solve?

Half of all medicines are not taken the way they should be. This leads to more than 8% of all
hospitalisations which leads to enormous suffering for the patient and high societal costs. Furthermore,
the pharmaceutical industry looses up to 37% of the their revenue due to patients not eating their pills
as prescribed. Mevia solves this by helping patients take the right pill at the right time. This is done
through a combination of hardware and cloud based software solutions that communicate with the
patient, relative or carer in real-time.

What led you to start your company?

More than half of all medicines are not taken the way they should. This leads to enormous suffering for
the patient and relatives, as well as having a negative impact on the cost of healthcare. Mevia was
founded to be able to help patients get better, but at the same time minimize the cost on society.

How is your company supported?

Private investors, Business Angel Investment, Venture Capital Investment are supporting
the company as well as customers and government grants
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http://www.mevia.se/

What has been the most important learning on your startup journey, thus far?

Thatwereally can help patients get betterandthat everything takes more time than you
would like itto.

What is next on the horizon for you?

Scaling withcurrent and new customers

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Benefitsarean openenvironmentandasound renume of the area. Challengesisthatalot of
things aredonein smaller scale. Sometimes | believe we needto risk more to gain more.

3



Paragit Solutions

WWW.paragit.com

Country: Denmark
When Founded:2018
Founders Names: Filfil, Li, Wahib, Arvan

What problem does your startup solve?

Theproblem isthat assessment of Parkinsons Disease, conducted by neurologists, is basedon a
subjective medicalassessment.This only providesamomentary picture of the condition and affecting
medicine dosage and treatment. Paragit Sleeveis asmart wearable that in combination with our
software, utilizing machine learning, continuously monitors the patientat home and transmits data
onmovementand muscle activity. Telling how the medicinworks on the patient.

What led you to start your company?
OIXlundbech.

How is your company supported?

Bootstrapped and DTUinvestment.
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http://www.paragit.com/

What has been the most important learning on your startup journey, thus far?

Theamount of hard work needed, and the importance of havingthe right network.

What is next on the horizon foryou?

Clinical trials andIPapproval.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Low funding and low amount of networking events, comparedto the USA.

15



RYSTA

www.rysta.de

Country: Germany
When Founded: 2016
Founders Names: Julia Gebert and SvenEliasson

What problem does your startup solve?

Buildings and rooms are constantly threatened during their lifetime cycle by environmental
factors and poor decision making on their utilization due to alack of transparency of their status.
RYSTAoffers monitoring of climate parameters as-a-Service. The RYSTAmultisensors measure
room climate parameters (temperature, humidity, pressure, vibration, noise and brightness) and

deliverthe data through different FrontEndsto empower customers to make data-driven
decisionsimprovingsustainability.

What led you to start your company?

RYSTAisaspin-off from laboratory technology. Thefirst early ideawasto monitorize temperature
and humidity in laboratory fridges. Astime went on and the product became more robust, we
focusedinthe monitoring of spaceswithin Real Estate, where well-being can beincreased through
our product.

How is your company supported?

After three and ahalf years, RYSTAhas been backed up through accelerator fundings,
boostrapping, private investors and Business Angels from Germany and USA.
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http://www.rysta.de/

What has been the most important learning on your startup journey, thus far?

The customershould beinvolved from the start of the innovation process. Without
theirfeedbackallthe time, moneyand efforts invested could resultin waste.

What is next on the horizon for you?

Inourhorizont iscontinuous growth to bedivised. On one side, for the moment we are operating
from Berlin with traction in Germany, Switzerland and Denmark. Nonetheless, our Business
Development roadmap in 2019and 2020 includes other four European countries for several
purposes.

Onthe otherhand, there aretwo markets outside of Europe where RYSTAis discussing expansion in
the senseof investment, subsidiary offices and/or licencing agreements. We are very excited
about thefuture!"

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Aspartofthefirst cohort or UrbanTech, RYSTAhasan office in Denmark until February of 2020. An advantage of
this arethe insights to be gained over the Scandinavian Market. In Germany, Scandinaviaisaregionto follow
for their forward thinking, their elegant solutions and their innovative societies. We feel extremely lucky to
bein this priviledge position. We would like this residence in Denmarkto influence our Designand Company
Culture. Until now there hasnot been more challenges aside from the language, but everyone speaks great
English and evenGerman!"
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Vevios

WWW.Vevios.io

Country: Sweden

When Founded: 2017
Founders Names: HannePalsson

What problem does your startup solve?

Alarm usersare exposedto risks alarms fail when they are in acute help need. Flaws of today's alarms
provide afalsesecurity. Unsafealarms do not always guarantee contact with Alarm Centersdueto
limited reach, has caused deaths. Limits mobility. Vevios' communication tech, ergonomics & design give
safety. Infinite contact through bracelet cell phone. Latest cellular tech, in unique mini size. Feedback
give calm. Ergonomics; patented Panicgrip concealed button. Design; form encourage use.

What led you to start your company?

| wanted to develop asaferand bettersafetyalarm for elderly thanit currently wastoday.
As| worked within the elderly careduring my studiesasanindustrial designer.

How is your company supported?

Private Investor, BusinessAngels and Venture Capital Investments.
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http://www.vevios.io/

What has been the most important learning on your startup journey, thus far?

Takeeveryopportunity yougetto presentyourideaandto meet new people, they
could helpyouonyourstartup journey.

What is next on the horizon for you?

New Seedinvestmentin orderto finish developing the final prototypes for
testingandto beableto start produce Veviosand reach the market 2020.

If your startup is located in the Nordics, what, inyour opinion,
are the main benefits and challenges of being a startup here?

Themainbenefitisallthe supportyoureceive, eventand meeting opportunities.
Thechallengesin Swedenis the Health systemand that is harderto reachthe
medtech field asasmall startup company.
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AlgoDx

www.algodx.com

Country: Sweden
When Founded: 2018
Founders Names: David Becedas, Joakim S6derberg, IngerPersson

What problem does your startup solve?

Today, sepsis diagnosis of hospitalised patient is dependent on manual checks of vital parameters
performed by nurses. Manual methods will most definitely bereplaced by autonomous monitoring by
machine learning algorithms, suchasAlgoDx's algorithm BXPRESSthat accurately predicts sepsis 3hours
before onsetusingonly parametersthat areroutinely collectedin Electronic Health Records.

What led you to start your company?

Themedical community advocates a pressing need for improved diagnostic technologies that would
enable the launch of therapeutic interventions before patients progressto more severe stages of
disease. We believer that Machine Learning SaaMD can be useful solutions to predict and prevent
disease,and we started with intensive care where sepsisand acute injury remain majorkillers.

How is your company supported?

Bootstrapped with innovation grants. Seedround planned for Q42019.

20


http://www.algodx.com/

What has been the most important learning on your startup journey, thus far?

Healthcare professionals are curious but sceptical to Artificial Intelligence. Thisis
why, at AlgoDx, we use evidence-based approachesto clinically validate our SaaMD.

What is next on the horizon for you?

Planningto startaclinicalvalidationtrial for the sepsis prediction SaaMDin 2020.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

The Nordicregionis covered by apublicly financed, comprehensive healthcare system. This has given
usaccessto clinical datasets required for our research and proof-of-concept studies. In addition,
accessthe Nordics constitutes anexcellenttest bedfor ourclinical validation trials.
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Ante

www.antetechnologies.com

Country: Denmark
When Founded: 2017

Founders names: Theis Rasmussen, Sebastian Axelsen, Christian Agerbeck, Christian

What problem does your startup solve?

Thereare 3primary sourcesof information for legalresearch for lawyers:

-Public databases, which are terribly organized. Ante is anaggregator and search engine for
legalinformation. We'vebuilt anAltoolthat can categorize and extract legal details from court
documentsandareusingthisto provide a 10xsearchenginefor legal data.

- Commercial databases, which lack depth and usability.

- Physicaldocuments and books, which take agesto searchthrough.

What led you to start your company?

Aneedto breathe new life into the legalindustry, amarketthat hasn't changedin decades.

How is your company supported?

Self-funded andaprivateinvestor. Weare looking for seedfunding for 2020 growth.
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http://www.antetechnologies.com/

What has been the most important learning on your startup journey, thus far?

Listento yourusers. |f youarenot the mainrecipient of yoursolution, find andlistento the ones
that are, because they know the pain betterthan anyone.

What is next on the horizon for you?

Refining our Al, expandinginto new legal segmentsin Denmarkand growing our business to
500.000 DKKMRR.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefits: Language locality isacompetitive advantage. Denmark hasagreat public
benefits system, soyou neverreally risk everything.

Challenges: Language locality canbe ascaling obstacle. The Danish public system does
notreally favor high risk-taking behavior."
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Go Dogo

WWW.go-dogo.com

Country: Denmark
When Founded: 2017
Founders Names: Hanne Jarmer

What problem does your startup solve?

The modern dog does not get the mental stimulation that it needs in order to stay healthy. Existing
solutions either demand the dog owner's full attention and time or they are very expensive, such as
personal trainers / doggie daycare. The Go Dogo solution is a gaming console for dogs that uses the
home TV to give cues and feedback, computer vision to "see" the dog and dispenses treats as reward.
It is automatic, adapts to each dog individually and gradually increases difficulty.

What led you to start your company?

Personal pain - needed a smart way to provide mental exercise for my dogs.

How is your company supported?

Private investors and PreSeedVentures.
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http://www.go-dogo.com/

What has been the most important learning on your startup journey, thus far?

Themostimportant learningishowimportantitisto tell the storyright - to attract funding,
talent andcostumers.

What is next on the horizon for you?

Marketvalidation - we will launch our product on kickstarter late September2019.

If your startup is located in the Nordics, what, inyour opinion,
are the main benefits and challenges of being a startup here?

Lotsof talent at affordable costs - at least comparedto Silicon Valley.
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Klipworks

www.klipworks.com

Country: Denmark

When Founded:2019
Founders Names: Asger Rasmussen

What problem does your startup solve?

Broadcasters want to engage the audiencein their (tv) productions. Today, it isdifficult to request specific
content from specific usersor in large scale. Usersupload in different format and via different channels,

this istime consuming for all. Klipworks deliver avideo contribution platform that lets you request clips
from your users. Our platform givesyou all the user generated content in one place, ready to share. We
automate the entire workflow and prepare the footage for broadcasting

What led you to start your company?

After manyyearsasatv-journalistinthe mediaindustry, Irealizedthat there wasnotool or software
to engagethe viewerswith video.|wantedto put my trainingasajournalist on formula, and provide
non-professionalswith anopportunity to sharetheir story-

How is your company supported?

We havethree angelsonboardtoday.
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http://www.klipworks.com/cloud/

What has been the most important learning on your startup journey, thus far?

Onsideistheimportance of definingandtesting your market segment. We focused
on the corporate sector, however they are slow adapters to video (the way we see
video production at least). Also, | have learned alot about people mangement.

What is next on the horizon for you?

After ourrecent pivot (mediafocusinstead of corporate focus) we are now onboarding the
first paying clients. Thiswill openthe market in Denmarkand the Nordics overthe coming 12
months. With thisinitialtraction, wearelooking for next fundingroundin Q4 this year.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

The benfit isthat there seems to be alot of exposure and focus on the startup scene. This
attracts also alot of private investors, which is good. The main challenge is to attract the
right hires, especially on tech, sincethe competion betweenthe startupsissofierce.
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Motioncatch

www.motioncatch.dk

Country: Denmark

When Founded:2019
Founders Names: Mathias Hedegaard & Frederik Petri Svenningsen

What problem does your startup solve?

/0% of industrial workin Denmark experiences daily discomfort in the body, which in addition to the consequ
employees, costthe companies 1/billion DKKannually in production losses due to sick leave and reduced work capa

On average, industrial workers have asickness absence of 4 daysayear, due to consequences from the physical work
environment, which costs the company DKK36,160annually. Studies have shown that 40% of the absence can be eliminated if the
working environmentis optimized. Thisis calculated with current traditional ergonomic solutions. Motioncatch ergonomic
productisboth fasterand more accurate, and we expect to reduce sickness absence by the minimum of 40%. Therefore, we can

save each company DKK14,464in sick leaveannually.

What led you to start your company?

We discovered anincreasing needto optimize the physical working environment due to the increasing
retirementageandthe demandfor healthy and qualified employees. Wethought we could alleviate this
issue by combining two technologies we developed separately during our masters.

How is your company supported?

Motioncatchisapartof theincubatorat Aalborg Universityandapart of the Nordic HealthTech
Talents program issued by VentureCup Denmark.
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http://www.motioncatch.dk/

What has been the most important learning on your startup journey, thus far?

We learned that it isessentialto talk to our customers. It isalways better to goanaskthe
customeraboutwhat they are seekingto ensurethat we are developingourproductto fit their
purpose.

What is next on the horizon for you?

Ournextbigstepisusertesting of our productat five collaborating companiesin October.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Themain benefitisthe regionalstartup-programs and the accessto valuable knowledge
from business and industry experts. Thelargest challenges for us, being astartup in the
Nordics, arethe GDPRregulations because we arefilming at the companies we visit.
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Onerva

www.onervahoiva.fi

Country: Finland

When Founded:2016
Founders Names: Ville Niemijarvi, LauriLehtovaara

What problem does your startup solve?

What led you to start your company?

Both of co-founders grandmothers were (and still are) in homecare. The communication
between nursesand family members was poorand we didn't know how our grandmothers were
doing. Wewantedto bring transparency to eldercareand at the sametime, raise the quality of
care.

How is your company supported?

We have private angelinvestor from Switzerland and we have got public EU-funding.
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http://www.onervahoiva.fi/en/home/

What has been the most important learning on your startup journey, thus far?

Developingnew innovationsin socialand healthcare takesalot of time. Notjust building the actua
it might be readyand solving real customer pain point. Butto change the working culture andintro
ways of working might take 3-5yearsin abit conservative business like healthcare. Sostartups nee
funding and innovate together with endusers/ paying customers, in order to get revenue streams
earlier.

What is next on the horizon for you?

Ourseedfundisopenandwe are looking for 500 000€ seedfunding to supportscaling our
currentinstant-messaging serviceand for R&D or our voice-operated virtual assistant.

Findingacorporate partnerto collaborate invoice + Alissomething that would benefit usalso.
Weare currently working with big retail chain in Finland and have beentalking with major
bank. Bringing theirservicesto elder customers via our voice+Al technology.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Collaboration with public socialand healthcare sectoris easyand we (startups) get and access
to live environments and can co-develop solutions with for example care providers. Also the
level of acceptance what comesto new technology is much higherin Nordics comparedto for
example Central Europe (Germanyetc.).
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Sanoste

www.sanoste.fi

Country: Finland

When Founded: 2015
Founders Names: Marianne Dannbom, Markku Talonen, Jouko Laurila, Mia Marttiini

What problem does your startup solve?

Physiotherapy for musculosceletal (MSK) disorders (they areinjuries that affect the movement typically in back, neck, shoulders,
hip) hashardly evolvedin the last 50 yearsalthough it is one of the most expensive areas of healthcare sector. This applies to the globa
marketthatisestimated to bearound 60 billion eurosin ayear. Thereare 230 million new cases of MSKdisorders annually with highdemand of
physiotherapy. The physiotherapy market is typically very fragmented asthe physiotherapy practices are small and local. The businessis not
scalableandit isvery laborintensive. Therefore in many countries there isalready now agreat shortage of physiotherapists.On the other hand
the end-usersadhere poorly to the home exercise prescribed by the physiotherapist. Non-adherence hasbeenshown to be ashigh as80

% in MSKdisorders. Increased efficiency and digitalization isurgently needed for physiotherapy asaging population increases the demand.

Sanoste Digital Trainer offers machine learning based Al that analyzes the efficiency of physiotherapy treatment. Sanoste solution makes
physiotherapy less dependent on human resources and therefore increases the efficiency with improved productivity aswell as measureable
andtrackable quality. It also increases the scalability of physiotherapy.

What led you to start your company?
Theneedto developphysiotherapy.

How is your company supported?

Privateinvestors.
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What has been the most important learning on your startup journey, thusfar?

Youhaveto believeinyourideaandyourself.

What is next on the horizon for you?

Wewill launchthe product late this year.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Goodinfrastructure, excellent education, the physiotherapists are valued highly.
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ARblox

www.arblox.com

Country: Denmark
When Founded:2018

Founders Names: Jeppe Kilberg Maller & Uffe Flarup

What problem does your startup solve?

Bringing meaning to ARgamesthrough social play and creation - awhole new way to play
together. We bring players together in socialARgamesthat are easyto pickup and use - and
allows usersto spendlongtime creating their own games, with the use of our technology directly
onthe smartphone. Madein anaccessible technical platform that allows for swift production and

release, tominimize production cost."”

What led you to start your company?

Weare motivated to use ARtechnology in new innovative ways - andto make these
experience available to the consumer market.

How is your company supported?

We have bootstrapped since 2017,and received public funding in 2019 which leads usin to
2020, where we are looking for additionalinvestment to scale production and business.

VR/AR

Showcasing
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What has been the most important learning on your startup journey, thus far?

We learned how importance agood partnershipis,andthat running astartupisyour
second marriage - lots of love, lots of sharing, lot of caring when raisingachild/
producttogether.

What is next on the horizon for you?

Ournexthorizon isto make our game productions more LEAN, to be able to release 1
new game per month. Also, to explore existing partnership further - including a
publishingdealin Chinaand the Western market.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Thebenefits of beingastartup in the Nordicsisthat we work with an open mindset: Weare
exploring new technology while making the design of our solution user-centered and decisions
data-driven. Towork this way makesit possible for usto adaptto the market swiftly, and to
discuss our wayto the bestsolutionsinateam of experienced developers. This keeps us highly
motivated, while beingable to make solutions that users wants.
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Hololink

www.hololink.io

Country: Denmark
When Founded:2019
Founders Names: Lucas Nygaard, Dennis Christensen, MartinVestergaard

What problem does your startup solve?

Augmented reality solutions are expensive to make, requires extensive knowledge about apps &
coding, andisrarely experienced by end users, sincethey don't want to download additional apps
or dueto hardware incompatibility . We're building adrag 'n drop platform to create interactive
augmented reality experiences and distribute them aswebsites, accessible with 85% of
smartphones worldwide, withoutdownloading anything.

What led you to start your company?

We've beenworking with augmented reality for severalyears while we've been waiting patiently for
the tech to gomainstream. In 2019, we decided to take matters into our own hands by creating a
platform that solvesthe biggest problems for ARto go mainstream, and offering it to innovative
companieswho are eagerto implement ARasthe worlds 8th massmedium in their communications
and dayto dayoperations.

How is your company supported?

Webootstrapped forthe first 6 months. InJulywe recieved aninvestmentfrom Inno Boosterand
thisfall we'll beraisingapre-seedroundto turn our early adoptersinto paying customers.
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What has been the most important learning on your startup journey, thus far?

We continue to beamazed by the huge potential of augmentedreality, to disruptanumber of sect
we tell brandsand companiesthat the technology is here, and easierto implement than ever, ideas
fly around the room in away we neverimagined possible.

When we first started out, we thought we where gonna use our tech to build customized ARsoluti
scale. But after talking to more than 50 companies, we learned that there's almost too many possi
with AR. These possibilities emerged only because our tech makesit affordable to build ARexperiences,
accessible onanysmartphonein only 3clicks - without downloading anything. Sowe've recently pivoted
beingaplatform, foranyoneto start exploring the possibilities of augmentedreality.

What is next on the horizon for you?

We're currently working with aselect group of partners for testing out our closed alpha. Inthe
fallwe'll be launching ourbeta at the worlds biggest tech conference, Web Summit in Lissabon
aswellasanumber of exciting projects within education, advertisingand more

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

The education levelisreally highinthe nordicsand we'rein love with the relaxed culture, which makesit
incredibly easyto reachout to people and create meaningful businesstogether.

Thenordics consists of some of the most digitalized countries in the world, which makesit the perfect place to
start the democratization of augmented reality. Themain benefit isthe easyaccessto soft money, talented
employees and networkingopportunities.
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MeetinVR

www.meetinvr.net

Country: Denmark
When Founded: 2016
Founders Names: Cristian EmanuelAnton

What problem does your startup solve?

Organisations needaconvenient solution to connect their global teams in an effortless manner.This
means spending less time and money on travels, reducing the number of iterations and empowering
their people with tools to maximise their productivity. MeetinVR combines the flexibility of online
meetingswith the interactivity of in-person meetings, enabling people to gettogetherin
customisable virtual workspaces where they cantalk, interact, and feelasif they are sharing the same
space.

What led you to start your company?

Ourfounder, Cristian, wasinspired by the creative power of VR. He saw the possibilities brought about
byimmersive technologies and wanted to bringinasocialdimension to virtual experiences. This way,
we started with acollaborative environmentthat wasintended for creative collaboration andthen we
narrowed down the productto what it hasbecometoday: virtual business meetings.

How is your company supported?
We have gotten ourinitial fundsasagrant from DTU Skylab, almost ayearagointhe amount of
75.000DKK, of which we still havetrace amounts.
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What has been the most important learning on your startup journey, thus far?

We have seenasteep learning curve whenit comesto interactioninavirtual environment.
Forexample, we experimented with different prototypes sowe could observe how
importantvirtualembodiment, locomotion types, tools andinteractions areto beable to
extractvalue from virtual experiences.

What is next on the horizon foryou?

Theenterprise collaboration market is growing rapidly, and VRis improving in quality and reaching a
more mature stage - more and more companies are ready to adopt it. Wethink VRwill bethe primary
way people will workand connectinthe future. At MeetinVR, we seethe value of connecting virtual and

physical spacesto optimise office space, boosting productivity and consolidating team identity for
distributed teams. We have seena progression from curiosity to adoption in enterprise VRand we look
forwardto VRbecomingthe normin enterprise collaboration.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

TheNordics enjoy atight-knit community with ahighly educated pool of talents who is eagerto
jumpinto the startup ecosystem. Denmark hasactually one of the world's highest rates of startup
companies created per capita. Improvements could be seenif the public sector would haveamore

activerole insupporting startups, particularly in the early stages.
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MuX

www.decochon.com

Country: Denmark
When Founded: 2016
Founders Names: EduardoFouilloux

What problem does your startup solve?

Music hasalways beensocial, but with MuX, you can createand hearit at the
sameplacein 3D.Ourambitionisto build aneconomy based onthe social:
streamingandthe exchange of MuX machines.

What led you to start your company?
MuX came from people who love stories, sound, graphics and computers. We started astudio to craft playful
software in Viborg, home of the Animation Workshop, agreat school and source of inspiration for MuX.

Something became clear: Sound = Motion. MuXtook this asaprinciple and usedit to visualize what is
happeningto the soundviaanimation. It became the engine with modular blocks.

How is your company supported?

It's not yet supported, but we are in promising dialogues with different private Inversters,
start- up accelerators, Oculus and other like-minded institutions. Otherwise we support the
company through collaborations with technical universities, sound schools and artist around

the world.
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What has been the most important learning on your startup journey, thus far?

Theteam isveryimportant andin the tech world especially. It isimportant to havedifferent
viewsonthe product from differentangles, andthisiswhy westructure theteamaswedo - itis
about good chemistry, making sure we are staying innovative and keep expanding.

What is next on the horizon for you?

We are working on series called Powered by MuX, which is acustom-made series of
instruments. Theinstruments will bereleased one by one the rest of the year,and in this
way we keep feeding theMuX engine.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

| really like the flat structure and great possibilities of partnering up with different
institutions. It's my opinion that thisiswell connected to the goodamount of trust | got
for peoplein the Nordic tech industry. Sometimes it takes some time to sealthe right
deals, but this means people doathorough consideration, once again building the trust.
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Lorenz Technology Mar

www.lorenztechnology.com

Country: Denmark
When Founded:2014
Founders Names: Lars Lorenzt, HelgeMunk

What problem does your startup solve?

Within Security, Safety and Surveillance there are servicesthat today lack quality, takesto much time
and comeswith to high asafety riskfor the employees. With Lorenz Technology's drone software we
optimize the processeson all parameters. With Lorenz Technology's software companiesareable to
gather relevant data using dronesand do all planning and execution of drone flights in the same
intuitive online based system! Due to the onboard Lorenz Al-Link® the drone canactintelligent.

What led you to start your company?
Thevisionthat drones could bring value to the security industry.

How is your company supported?

42


http://www.lorenztechnology.com/

What has been the most important learning on your startup journey, thus far?

Thewinning team, strong investorsupport, excellentecosystemand "close to
market product development" pavesthe wayto success.

What is next on the horizon for you?

Scaling our businessto fulfillour"born global" vision.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Lorenz Technology is blessed being part of aextremely strong ecosystem Odense
Robotics providing value for both robotics and drone innovation AND attracting
attention from potential customersandinvestorsfrom all overthe world.
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Ma
Marine Performance Systems

www.marineperformancesystems.com

Country: The Netherlands
When Founded:2018
Founders Names: Frode Lundsteen Hansen, Fulko Roos, Pieter Kapteijn

What problem does your startup solve?

Global shipping consumes 7% (400 Mt) of all transport fuels but causes 3%, 13%and 15%of global
C0O2,S0Xand NOXemissions. Technology transition is needed, but no single alone technology can
deliver the efficiencies required. MPShas developed aconcept that combines and integrates various
proven, but also emerging performance enhancing technologies and big data into one seamless
solution (MPSSolution), tailored to the configuration and operations of the specific ship.

What led you to start your company?

The Shipping Industry is foced to undergo atransition from heavy polluters to become clean shipping. In
2020, the industry hasto reduce 85% of the sulphurin marine fuel, while in 2050 become zero-emission on
newbuild. However, the existing fleet consists of 91,000 vessels. We have a patented technology that can be
retrofitted to anexisting ship, whereby it significantly reduces fuel consumption and lowers emissions.

How is your company supported?

The company hasto date beenself-funded by the founders.

44


http://www.marineperformancesystems.com/

What has been the most important learning on your startup journey, thusfar?

Thedynamicsof anindustry that by nature is conservative, but dueto
environmental pressures being forced to become innovative.

What is next on the horizon foryou?

Ourtechnology will beinstalled onthe first vesselin March 2020, which will
validate the registered laboratotydata.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Theheadquarterislocatedin Rotterdam, the Netherlands, but hasasales office
in Hellerup, Denmark.
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MiWire Mar

www.miwire.net

Country: Denmark

When Founded: 2016
Founders Names: David Fleischer

What problem does your startup solve?

Usage of satellites is very expensive. Increasing networking of shipsand their equipment will
require internet accessto stay competitive. Seafarerssuffer from bad connectivity. Recruitment
potentialincreaseswith rising internet standards ,on-board". Bestconnection with data speed up
to 300 Mbit/s. Using the existing mobile data network while close to shore. Multiple directional
antennabundle the capacity andimprove user experience"

What led you to start your company?

Aneedfor thesolution.

How is your company supported?

Privateinvestors, BusinessAngelInvestment, Bootstrapped, Soft money.
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What has been the most important learning on your startup journey, thus far?

Mostimportant learningisto listenand adapt.

What is next on the horizon for you?

Starting the development process of MiWire Sea.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Innovation and start-ups have become trendy, and private investors are
welcoming new ideas, eventhough Nordicinvestors areunwilling to pay the price
and more startups are choosing to look abroad
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Mari
Upteko

www.upteko.com

Country: Denmark
When Founded:2018
Founders Names: MadsJargensen

What problem does your startup solve?

Weare creating aflexible drone system for large vessels. The system will beable to assistthe
crew in docking their vessels, perform search and rescue missions and many other tasks for
the crew on board. Adrone system that isinstalled on the vessel. Thisincludes adrone that
fly in offshore weather conditions, acharging station and software that enablesthe droneto
automatically performtasks.

What led you to start your company?

Adesireto build awesome new drone technology for the maritime sector

How is your company supported?

Grants, investors andloans.
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What has been the most important learning on your startup journey, thusfar?

Yourvisibility equals yourluck.

What is next on the horizon for you?

Scaleup and sellproducts.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Denmarkisdefinitely one of the bestplacesto haveastart-up. Thereisa
ton of supportto gethere.
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Drivestory

www.drivestory.dk

Country: Denmark

When Founded: 2018
Founders Names: Tommy Hansen, Jens Christian Nielsen

What problem does your startup solve?

The local history of an area is often overlooked. Small towns does not have enough
money to promote themselves. We can promote the tiniest story via our app-based
solution.

What led you to start your company?

A specificproblem.

How is your company supported?

Support by TourismX (EUprogram).

TravelTech

Showcasing

50


http://www.drivestory.dk/

What has been the most important learning on your startup journey, thus far?

ltisimportantto presentthe ideato manypeopleinorderto get feedback.

What is next on the horizon for you?

Furtherdevelopmentandthen hopefully funding.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Don't know.
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LuggageHero

www.luggagehero.com

Country: Denmark
When Founded:2016
Founders Names: JannikLawaetz

What problem does your startup solve?

Asatraveler, youwant to maximize your time for holiday or business. LuggageHero lets you

quickly drop off baggagedowntown in alocal businessand pickit up when convenient. We use
retail shops like coffee shops, cafés,and even hotels.

What led you to start your company?

Whentraveling and using Airbnb, | sawaneedforaplace to store my luggage. As
anAirbnb host in Copenhagen, my guests had the same need. That led to the idea
of LuggageHero using existing businesses for luggage storage.

How is your company supported?
Venture Capitallnvestmen.
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What has been the most important learning on your startup journey, thus far?

Tocreate something isveryrewarding, but actually executingit is challenging and, of
course, crucial. Youcantalk about anideaall you want, but seeingit through is
somethingthat takestime, patience, funding, agood team, family supportand many
hours of hardwork.

What is next on the horizon for you?

LuggageHeroisonanaccelerated growth plan. We're adding 40 cities in Europe and
North America this yearand also recently acquired acompetitor. We're also diving
moreinto partnerships, which we seeanother crucial path to growth.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Theoverallenvironmentissupportive for startups, which helps alot. | like that we
have good socialbenefitsin general -- that helps attract talent. But onthe flip side,
labor can be expensive, relativelyspeaking.
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Mapery

www.maperyapp.com

Country: Denmark
When Founded: 2015
Founders Names: OliverLassen

What problem does your startup solve?

Beingdigitalinaconservative world. The hotel should have adigital appearance, but not remove

focus from guests and service, to coding and design, will befatal and expensive. Inahighly
competitive industry all sales, ratings and guests matter. Within 14dayswe launch ahote app on
Appstore and Google Play, and we will handle everything. Theapp will focus on communication
betweenhoteland guestandimprove the hotelratings, feedback, sales, serviceand optimize the
time in thereception

What led you to start your company?

My parents has beenrunning hotels my entire life, therefore | basically grew up in the hospitality
industry and have been passionate about it eversince. At the ageof 14l beganto wonder how
hotels could prolong their serviceto guestsdistant from the hotel and improve the hotel
experienceasawhole.

How is your company supported?

Bootstrapped andinvestment from Wonderful Copenhagen, TourismX.
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What has been the most important learning on your startup journey, thusfar?

"Sellyour product beforeyoubuildit."

What is next on the horizon for you?

Launchingthe productandincluding loT, Aland Bigdata to innovate the hospitality
industry.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Ithink the main benefit of building astart-up in the Nordics (Denmark) is the easy
accessto free counseling and advises from experts. The biggest challenge is how
difficult and problematic it gets when dealing with banks e.g. opening abusiness
account.
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Travel Kollekt

www.travelkollekt.com

Country: Denmark
When Founded: 2017
Founders Names: Louise Brandstrup Zastrow

What problem does your startup solve?

Travel Kollekt meetsagrowing demand for travellers to haveresponsible, curated expert content giving
them the powerto create their own travel books. We bridge digital with analog, using reverse printing to
create atactile, aesthetic experience. Travel Kollekt isapersonal planningand book editing tool, created to

addressthe challenges of researchingand planning for atrip. A simple, yet UXand design-driven way of
structuring and engagingwith travel content/inspiration.

What led you to start your company?

Travel Kollekt wasborn from apersonal need. Afteratrip to Myanmar, Louiserealizedthat the time investedin pre-trip
researchhasadirectimpactonthe quality of lLater memories. Thatis, traveltime may be short, but good planning helps

creatememoriesthat will last forever. Sowhy not to createatool that assists organize the mess of the planning process
andthat helps celebrate the researchinstead?

How is your company supported?

Bootstrapped, pre-seed investment from Internationslaccelerator programme - Next Media Accelerator and EU
funds through Danish Innovation programme, TourismXfrom Wonderful Copenhagen.
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What has been the most important learning on your startup journey, thus far?

Watchingtravelerswhosignupandinteract with the platform and how they usethe
product. That givesit immense insights and leraninga into how we candevelop to
createvalueandimpactforresponsible and dispersetourismin the future.

What is next on the horizon for you?

Weare working to develop aset of metrics for how/if our solution creates value for the traveler, to
ensure that we not only measure the quantitative data from our platform, but also establish a
framework for measuringimpactand value of the experiencethat we want to create. Werare looking
for partners to help usscale meanwhile we have just launched out first content chapter on
Copenhagen.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

+// We'resmalland hierachies are practically non-existing soit is easy to reach the people you
want tocollaborate with.

+// Strongvisualand aesthetic culture, makesit abig plus to talk about beingaDanish, design
driven company outside thenordics.

- / / Beingacreative, lifestyle startup with a physical product makesit challenging to obtain
fundingandattention locally, foundit easierto getattention outside of the country.
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YOUANDX

www.youandx.com

Country: Denmark
When Founded:2017
Founders Names: Maybritt Toft Bisp and Frederik Duckert

What problem does your startup solve?

The existing market for booking inspirational speakers lacks booking of specialists(not only
celebs), transparency on price, calendaravailability and added functionalities for high volume
bookers(companies with many events) and speakers. Aportal where you canfind inspiration
andinspirational speakers, and seemlessly interact and book with the speakerswith full
transparency on availability, price and more. Specialfeatures for high volume clients and
products of sharedservices.

What led you to start your company?

Webelievethat thereisaneedto conveniently beableto find and book relevant
knowledge experts and inspirational speakers for companies and organisations

How is your company supported?

Wearefunded by 9 private investors with equity and The danish growth
fund"veekstfonden" hasissuedagrowthloan.
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What has been the most important learning on your startup journey, thus far?

Thereisaneed for convenience and transparency in this business area(also)
Networking and funding focusis crucialand needsto be constant
Build sustainable team with divers profiles.

What is next on the horizon for you?

Complete Initial Product Road Map allowing scalability
Onboard Live clients onPEP

Buildintegrations towards other booking
platforms(TourismX) International expansion

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Thereisageneral acceptance of new product and services.
Itispossibleto getinto contact with relevant stakeholders.
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CHAOS architects

www.chaosarchitects.com

Country: Finland
When Founded:2017
Founders Names: Natalia Rincon, Jorge Urias

What problem does your startup solve?

Asurbanization accelerates, the significance of city data becomes more relevant. The creation of
forecasts through big data and crowd insights is crucial to solving problems such ashousing,
climate change, and transportation. Weare the only Smart City platform powered by Al and
crowd insights who offers cities, citizens, and businessesaplatform where they canjointly
innovate, interact, and designvaluable data for abetter living environment.

What led you to start your company?

CHAOSwas founded by the group of practising architects who saw abig challenge in urban
planning: the lack of citizen participation, and the amount of underused urban data. Since
then, CHAOS started shapingto whatitisnow, anAlurban platfrom for crowd inisghts and
urbanforecats.

How is your company supported?
Business AngelInvestment.
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What has been the most important learning on your startup journey, thus far?

Firstly, Itisveryimportantto start testing your product early on. Listento your
marketindustry to developyourproductinline with the current needs.

What is next on the horizon for you?

Next, CHAOSis planningto further strengthenits Alurbanalgorithms. Laterthis
year, we will launch our new package called "CHAOS assets" that will bring data

insights on Real Estate and asset management. We will also be furtherexpanding
into the Nordic market, andthen the US.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

In our case, firstly, we are happy to bein the regionthat oneisthe leading one what
comesto the accessto opendata. Thisisimportant for the most data companies, and
especially the onesthat are operating within Smart Cities and Urban Tech. Secondly, the
Nordic ecosystem hasavery strong and supportive innovation ecosystemthat is
booming with matchmaking, networking, andtech events of all kinds.
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Smart GreenStation

www.smartgreenstation.se

Country: Sweden
When Founded: 2019
Founders Names: Rodrigo Godoy

What problem does your startup solve?

Increased maintenance and operation cost for urban infrastructure, Lack of
infrastructure for E-bikes. Modular stations, equipped with sensors, WiFiand other
optional devices powered with solar panels. Stations can be easily assembled, modified
orrepaired.

What led you to start your company?

Theideaof encouraging the use of clean energy for urbaninfrastructure andtransport

How is your company supported?

Private investors andincubators.
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What has been the most important learning on your startup journey, thus far?

Wehaveto installourfirst station with arealcustomerinorderto breakthe dominant
scepticism towards innovativeideas.

What is next on the horizon for you?

Defining more accurately our bussines model and realise adeal with anordic
customer.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Accessto cleantechnology is more easy,advantagesin the use of clean energyis well
known and supportforstartupsisrelatively easyto find. Onthe other hand, competition
ismoredifficult andthe conceptismaybe not that innovative comparedto otherideas.
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Swapfiets

www.swapfiets.com

Country: The Netherlands
When Founded: 2014
Founders Names: Martijn Obers, Richard Burger, Dirk de Bruijn

What problem does your startup solve?

What led you to start your company?

Swapfietsstartedinatypical way. Agroup of friends come up with agoodideaandjust tried it
out - analways working bike onamonthly subscription. Itturned outto beagreatconcept.
Afteraperiod of fixing up bikes ourselves, Swapfiets hasnow arrived at apoint where we have
designed our own bicycle and started expanding our service to agrowing number of cities. The
iconic blue front tire is placed on every bicycle. This way you can always tell which bicycles
belongto Swapfietsand who is part of our family. Meanwhile, more and more people are
finding out just how convenient Swapfietsis. Epicservice, made easy.

How is your company supported?
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What has been the most important learning on your startup journey, thus far?

The conceptwasvalidated beforehandin the Netherlands, but aninternational growth
strategy presented alot of fresh hurdles! Although both the Netherlands and Denmark
arerenowned for their cycling cultures - these cultures are very different. This was
something we learned early on in Denmark and sometimes the concept had to flex to
meet unique demands. We learned that our customers were our best resource when
dealing with this problem, and drew upon them for advice and ideas. Our customers
have shaped Swapfiets Denmark asithas developed.

What is next on the horizon for you?
We've always had one goal - ablue wheelin every bike rack, everywhere. We're well on

ourwayto 10,000this yearandwill rocket past20,000 next!

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?
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WasteHero

www.wastehero.io

Country:Denmark

When Founded: 2017
Founders Names: Hussam Mansour

What problem does your startup solve?

Private businesses and municipalities are not served properly by their waste collectors. Binsare
emptied whentheyare only half full, oroverflowing for which the owner paysapenalty. Evenempty
bins are"emptied” and the owner isinvoiced. WasteHero brings dynamic pick-ups to private

businesses and municipalities, sothey only pay for emptying of full bins, savingup to 70% on their
waste collection.

What led you to start your company?

Onedaywe weresitting inthe classroom nextto the window in an engineering class, watching
the bin beingemptied half full orempty continuously. This sparked the ideato optimize waste
collectionusingloT sensors mounted inside of the bin.,

How is your company supported?
Ourstartup issupported by soft money funding and revenue.
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What has been the most important learning on your startup journey, thusfar?

Theimportance of focus.

What is next on the horizon for you?

Nextisto start making saleson our products.

If your startup is located in the Nordics, what, in your opinion, are
the main benefits and challenges of being a startup here?

Easyaccessto soft money, help/advice and resourcesto get started.
Harderto find resourcesto scale.
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ClockworkTrader

www.clockworktrading.net

Country:Denmark
When Founded:2018
Founders Names: Samy Tessierand Rasmus Koch Nielsen

What problem does your startup solve?

Problem:
1) Trading and investing are too complex and time-consuming to participate. 2) Thetraditional financial
markets andthe new digital market are separated to frustration amongtraders. 3) Most people seethe crypto
market asthe WildWest.

Solution:
1) Simplified trading platform with userfocused interface. 2) Users obtain full exposure to any financial asset
inone platform. 3) Userswill be secured with regulated crypto trading like traditional brokerages."

What led you to start your company?

Firstly, trading andinvesting aretoo complexandtoo time-consuming for most people to participate in eventhough
that investing isanecessity to grow one's prosperity. Secondly, the traditional financial asset markets and the new
digital asset market are separated forcing traders to split up funds between exchanges or to transfer funds between
exchange, bankaccountand exchangeto obtain exposureinto both markets. Thirdly, substantial asset markets are
still greatlyilliquid, which makesit difficult for people to trade the asset ownership, e.g. unlisted company shares.

How is your company supported?
Private Investors, Business Angel Investment, Acceleratorand Bootstrapped.
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What has been the most important learning on your startup journey, thus far?

Learning the importance of commercialization; that agreat product and technology
doesnot leverage asolid business single-handedly aswellasthorough understanding

for segmentneeds.

What is next on the horizon for you?

Closing our current funding round of whichis 80% committed. Launching our Beta
andhaving 500 userstrading on ourtrading platform while we scale the platform
forthe hardlaunchin Q22020.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Themainbenefitisclearly that thereisthis branding value of creating solid and safe
products being from the Nordics. Themain challengeisalessnurtured tech startup

environment with limited and tedious accessto capital, however, there is focus on
this challengeandit seemslike wearemovingintherightdirection.
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Commoditrader

www.commoditrader.com

Country: Denmark

When Founded: 2018
Founders Names: Ida Boesen & Julie Koch Fahler

What problem does your startup solve?

Farmersareratherlimitedintheir marketinsightandaccess, with monopoly like structuresin the
industry locally. Thismeans very little price competitiveness, which affects their economy asthese
tradesaccountfor 70-90% of the yearly turnover. Bycreating anonline marketplace that makesit
possible to compare prices across many potential buyersand suppliers, when including logistics
costonthe price, it suddenly becomes possible to receive relevant prices from many.

What led you to start your company?

Industryinsights ledusto the needfor optimization of the trade patternsinthe
agriculturalindustry.

How is your company supported?

Privateinvestors.
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What has been the most important learning on your startup journey, thus far?

Thatwe haveto scalefastandreally getunderthe skin of the markets we enterasfastas
possible, asthe value of thisisun-comparable.

What is next on the horizon for you?

Launching in Poland and Ukraine + scaling the company in general. -Last
week we launched in Romania, covered by 61 media channels, which sent us
offinthe best possible way, with lots of usersjoining the platform.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Denmark hasbeenafrontrunnerfor developmentinthe agsectorfor more than 50
years,and this really givesus agreat advantages when entering new markets, being
that wearealready wellintegratedinthe Danishag-industry.



ePeer

www.linkedin.com/company/epeer

Country: Poland
When Founded: 2018
Founders Names:Maciej Jarzab, Marcin Bierut

What problem does your startup solve?

Solvingmajor problem of financialliquidity - lack of possibility to conduct safe, quickinvestmentand
borrowing of small amount of money. Matching investors and borrowers through our Artificial
Intelligence system, encouraging young people to support each other asabasis of social economy.
Revolutionising peer-to-peerlending transactions, creating web platform and mobile app.

What led you to start your company?

During my high school and at the university, most of my friends have beendealing with the cash
flow problems. Onthe one hand, thereisno possibility of asafe, quickand profitable investment.
Onthe other hand, there is no possibility of aquick, easy,short-term, anonymous loan. That's
why | have started ePeer- "financialtinder”.

How is your company supported?

ePeerhasstarted local cooperation with localand global partnersto meetall the expectations of the userson the
platform i.e.: 1)Google 2) Microsoft 3) Agorai 4) EY5) Algolytics 6) Iconity 7) Geek Force 8) Billon.
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What has been the most important learning on your startup journey, thus far?

Thewhole process of building aninnovative start up is long and complicated. Everyfounder hasto
be openforthe changesand new functionalities. Thereare no shortcuts when you develop your sta
up. Bepatientand also braveto achieveall the goals.

What is next on the horizon for you?

We are conducting internal pilotage, 200 real transactions, last stage before Proof-of-
concept (PoC) onthe polish marketinthe IVquarter (1000 transactions until the end of
the currentyear).

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Wearenot locatedinthe Nordics.
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Grandhood

www.grandhood.dk

Country: Denmark

When Founded: 2017
Founders Names: Jon Lieberkind, Mathias Bredkjaer & Jens Kam

What problem does your startup solve?

Pensionis broken for small businesses. Today, small businesses are left with expensive,
complicated and time consuming pension products. As a consequence many employees have
chosennot to realize their savings potential. Grandhood will change this. Grandhood is a
100%digital B2Bpension solution, which allows usto have low onboarding, administration
and advisory costsandamore simple and direct customeracquisition strategy.

What led you to start your company?

The pensionindustry is broken. 350.000 employees in Denmark working in SMEs, do not have access to
afair pension savings plan. Therefore, we have developed a 100%digital and voluntary occupational
pension planfor this underserved segment. We believe that accessto apensionisnot only for
employeesin larger companies.

How is your company supported?

Business Angels, VCsand InnoBooster.

14


http://www.grandhood.dk/

What hasbeen the mostimportant learning on your startup journey, thus far?

How important the team is for becoming succesful. Both in terms of getting investment and
to grow your company and get customers. Investors would rather invest in a Bidea with an A
team than theopposite.

Whatisnext onthe horizon for you?

Getafoothold inthe Danishmarket, getaproduct-market-fitandthen move onto other
European markets.

If your startup is located in the Nordics, what, in your opinion, are the
main benefits and challenges of being a startup here?

Definitely the startup and FinTech ecosystemsthat we are building here. Weare on avery
goodtrackgloballyinterms of making succesful, innovative and pioneering companies.
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hiveonline

www.hivenetwork.online

Country:Denmark

When Founded: 2016
Founders Names:Sofie Blakstad, Matt Mims

What problem does your startup solve?

Smallbusinesses make up half the world's economybut don't get accessto capitaland markets. Most SMEsdon't
PCsall dayand the majority in developing economiesdon't have bankaccounts, leavingthem vulnerable to exploitation.
We useaunique combination of blockchain, ML, contracts and behavioural reputation to provide agreement and financial
management with fact-based, tailored trust profiles, over mobile. It works without accessto wifi and in Africa, without
banks.

What led you to start your company?

We've spent careers building and transforming banks, but banksdon't help the businessesthat need support the most -
despite the fact micro- and small businesses form over half the world's economy. Wesawanopportunity to changethe
way economies are balanced, by helping the smallest businesses get accessto creditand markets they deserve.

Blockchain presents new opportunities to reach the most excluded people, who can't getaccessto the standard financial
system,and we've found this isalso ahuge market opportunity sowe're working with NGOsto help them build business
communities inAfrica.

How is your company supported?

Business Angel, Techstars, Bootstrappingand now customer revenue. 76
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What has been the most important learning on your startup journey, thus far?

Only hire people who align with our values. Asavalues driven organisation, we've
found that those people who share our vision are the ones who canall contribute to
building better product, and customer experiences. Theyalsostick with usthroughthe
roughtimes!

What is next on the horizon for you?

Since our launch in Niger, we've been contacted by many NGOs who share the same problem, so
we're working on syndicating our blockchain-based savings, lending and reputation platform for
the millions of financially excluded entrepreneurs who canbenefit fromit.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Benefits: The Fintech Labisagreat community for ablockchain startup, and
it's easyto getaccessto regulators, universities, governments etc.

Challenges: Raisingmoney for a project based largely on Africanrollout seems
to benearly impossible, asinvestors don't understand the market or business
model.
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Caliber

www.qgroupcaliber.com

Country:: Denmark
When Founded: 2018
Founders Names:Shahar Silbershatz and Vladimir Verchinine

What problem does your startup solve?

Traditional brand & reputation monitoring only follows people who are vocal online or uses costly
market research. Companies thus waste money on non-actionable insightsthat failto inform the
right decisionsto build trust and reputation. Caliber surveysall audiences (not just vocal ones) and
generatesreal-time perception data that is more representative and accurate. The data informs
decisions and proves effectiveness, reducing research costs and increasing reputation & revenues.

What led you to start your company?

Thedream to make businesses more trusted and trustworthy (andthe realizationthat they lack
tools to managereputation effectively)

How is your company supported?

Bootstrapped.


http://www.groupcaliber.com/

What has been the most important learning on your startup journey, thus far?

It's about people - not technology(what matters for successis not how good the
technologyis, but how well youunderstand the people who may useit and their needs -
and how goodthe peopleinyourteamareat workingwith clientsand usersto helpthem
achieve theirgoals).

What is next on the horizon for you?

International expansion, adding predictive analytics through machine learning,
opening platform for 3rd party services, becoming the standard stakeholder data
dashboard for Comms/Marketing departments within global enterprises

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefits: accessto knowledge and talent, abusiness community that prioritizes trust-
building and stakeholderrelations (which our solutionis focused on), ease of setting up a
new company and doing businessin general, transparency

Challenges: smallsize means lessinternational talent, smallerinvestor community and
lowervisibility on world stage.




Cellugy

www.cellugy.com

Country: Denmark
When Founded:2018
Founders Names:Deby, Parunand Isabel

What problem does your startup solve?

Flexible packaging hasavitalrole to playin containingand protecting food asit movesthrough the
supply chainto the consumer. However, the excellent mechanicaland barrier properties enabled
through the use of multiple thin layers of different plastic materials, result in its main challenge:
recyclability. Thisisalot of waste thatisnot managedin aproperway, leading to big lossesfor the
economy and theenvironment.

What led you to start your company?

Tomake asustainable environmentsothat the next generation will beable to still
experience the purenessof the world we areliving in.

How is your company supported?

Apartfrom the founders themselves, Cellugy has been supported by various Institutions in Denmark. Our product,
ecoFLEXY, research and development are supported by Climate KIC, InnoBooster and Future Food Innovation
programs. Being part of Accelerace and Agro Food Parkin Aarhus, Cellugy has gained quite intensive coaching on
business developmentandaccessto networkin food industry. We just wererecently awarded with the H2020 SME
phase Tfrom EUto support uson market feasibility.


http://www.cellugy.com/

What has been the most important learning on your startup journey, thus far?

Beingableto engagethe right partnersto develop yourideainto somethingtangibleis
crucialto accelerate the company's development. On top of that, we learned that no
solutionisperfectenoughto addressthe problem that we are goingto tackle. Pivoting
onpotentialsolutionisaturning pointto determine the direction of your company.

What is next on the horizon for you?

Weare currently planning to setup the the pilot production line of our biomaterial while in
parallelsecuredthe IPfor our product, ecoFLEXY. Strengthening partnership with packaging
providers, our potential customers and waste producers would bethe next important
milestones for Cellugy'sdevelopment. We are surely going to require anamount of capital/
resourcesto beableto execute these plans, therefore we strongly encourage any relevant
institutions/ parties or collaboratorsto getintouch with Cellugyandtogether explore the
possibility to work on sustainable agenda.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Theenvironmentin Denmark supports Cellugy asa pioneerin creating biomaterial using
biowaste. Starting from how easyit isto create the company, accessto industry through various
network, and public fund available to support start-up that isstill in R&D stage. Somehow, the
chickenand eggproblem still existsin funding, evenfor seedand specially for abiotech company
that require quite some capital evenway before the product availablein the market.



'hoodHeroes

www.hoodheroes.co

Country:Denmark
When Founded: 2018
Founders Names:Frederik Rubens Mortensen (CEQ) & JonasBruun Jacobsen (CTO)

What problem does your startup solve?

Brand sustainability is becoming adecisive criterion for consumers, employees & investorsin everyday
life. Currently however, the demandedinfo & optionsarehardto find, compare or trust let alone
engagewith & reward - to everyone's loss. The market needsasingle hub to connect & empower the
demand & supply for sustainability. HoodHeroes.co uses crowdsourcing and gamificationto
showcase, rate & co-create sustainable brands - so everybody can find and become everyday heroes.

What led you to start your company?

‘hoodHeroes isborn out of afruitful cocktail of frustration and hope. A FRUSTRATIONwith marketing
of today, andits wasted potential giventhe current mismatch between demand & supply for
sustainability in the marketplace. And aHOPEthat we can connect & empower citizens & companies
to make the marketplace aforce for GOOD, while making each other heroes of their 'hood.
Ultimately, we ENVISION aday where "Sustainability is everybody's everyday business".

How is your company supported?

Bootstrapped 100% by the 2co-founders.

Impact

Showcasing


http://www.hoodheroes.co/

What has been the most important learning on your startup journey, thus far?

-Learn, killyourdarlings, pivotand move on FAST & PRIDE-FREE

-Getting started requiresaleap of faith - others won't take the risk for you

-Simply ""Build it and they shall come"" isamyth - requires being pushy and moving the
mountainto Muhammedintoday's congested competition forattention."

What is next on the horizon for you?

1)Apubliclaunch (very soon! Based on succesfully beta-testing and maturing our
platform withpartners).

2) Focus on organicgrowth of citizen usersthrough increasing product-market fit.
3) Raisethe firstinvestment (pre) seed round of funding.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Benefits:

1)Internsareabundantand willing to work for free.

2) Incubators, accelerators & eventsareabundantand oftentimes free.

3) Denmark (and the Nordics) isthe global leaderandthus alsoahotbed for sustainability & impact innovation.
4)

Nordicstartups arereally helpfultoward eachother.

Challenges:
1) Low risk-willingness of the most critical actors inhibit initial start-up - evenself-proclaimed PRE-seed-

investors, -grants (public & private) and -competitions are unwilling to supportthe "building of the train",
instead contentto wait for "fueling the train whensteamingahead".

2) Heavy taxation ofstocks.
3) High wagesand insufficient supply of software development resources.



IPM Impact

www.intpm.dk Showcasing

Country: Denmark
When Founded: 2014
Founders Names:Jafar S. Noori

What problem does your startup solve?

Pesticidesand nitrate are reachinganalarming levelin the drinking water. The existing
monitoring systems for these chemicals are complexand time consuming, and they cannot
provide the full picture. Aradically new system is needed. The IPM sensorsystemis on-site, at low
costs and provides continuous data through the Cloud on the concentrations of pesticides and
nitrate. With the data the waterwork can close contaminated water wells, mixthe wateroruse
cleaningfacilities.

What led you to start your company?

During my master studies, | attended acourse where the professor showed us statistics on how often drinking water is
contaminated with chemicals like pesticidesand nitrate. When | asked if there wasany control, it appearedthat the water was
only measured few times ayearat most - manually(!). Therefore, any pollution between the measurement points, slipped
throughto ourdrinking watertaps. At that point, | decided to explore how to inventanautomatized systemthat could provide
continuous readings of the water quality and alert the waterworks in the event of contamination. Before | graduated, | had
already developedamethod for pollution recognitionand founded IPM.

How is your company supported?
The companyreceived soft funding through nationaland EUgrants.


http://www.intpm.dk/

What has been the most important learning on your startup journey, thus far?

Many founders have funding asthe first priority for the startup. I think priority should be
givento the team before the funding. Having passionate team-members who are good at
doing something completely different from you is extremely important for the long-run.
And justasteam-membersareimportant, itisjustascrucialto be carefulwhoto inviteinto
yourjourney -somemight only bethere forafreeride.

What is next on the horizon for you?

Sales, salesand sales. Wewantto initiate oursalesand learnfrom the
first customerfeedbackto further developand enhance our product.

If your startup is located in the Nordics, what, in your
opinion, ar are the main benefits and challenges of
being a startup here?

Thestartup environmentinthe Nordicsisveryactive. There are excellent opportunities for
strong networking between peersand there is accessto agood supporting system of
mentors. The Nordicsisaveryrespectable starting point for entering the European market.
Thechallenges are to expand beyond Europe. We have solved this by teaming up with
strong partnershipswho haveaccessto e.g.the American market.



MicroChange

www.microchange-tech.com

Country: Denmark
When Founded:2019
Founders Names: SarahHammershay, Seren Bragt, Maria Hedegaard, Isabella Feo

What problem does your startup solve?

Theshipping industry isrequired by IMO to lower GHGemission by 50% by 2050 - we
provide apossible solutionto reachthat goal. Byfiltrating ballast water during shipment,
we collect marine biomass for sustainable energy production and microplastics to
prevent oceanpollution.

What led you to start your company?
Agoodidea, curiosity and willpower - The perspective of makinganimpact.

How is your company supported?

Funding during our research period, maybe private investorsin the future.


http://www.microchange-tech.com/

What has been the most important learning on your startup journey, thus far?

Don't beafraidto askfor help - useyournetwork!

What is next on the horizon for you?

- Theland basedtest-facility.
- Developingourtest facility and analyzing the outcome.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Inthe north, people and other businesses seem genuinely interested in everyone's
success,and they don't hesitate to help. The challenge canbetoo largeanetwork -
it's achallenge to keep everyone updated and involved while also making progress.

Inourown opinion, the benefitisthe supportfor establishmentand growth - and
with this support comesgreatcompetition, which canbeachallenge.




Plan A

www.plana.earth

Country: Germany
When Founded:2018
Founders Names: Lubomila Jordanova

What problem does your startup solve?

Climate change. Heatwaves, floods, hurricanes, droughts, wildfires across the globe have
obliterated scores of humans, animals and trees. Our data offers usgreatinsights to help stem
detrimental changesto our shared atmosphere and environment. Plan A works on making

climate changefighting fact- and data-driven, facilitating financing for projects that directly
address environmental issuesacross the planet. We are building anetwork of businessesand

organisations for climateaction.

What led you to start your company?

Seeingthe opportunity of atechnology  had worked with to address the biggest challenge
ahead of humanity

How is your company supported?



http://www.plana.earth/

What has been the most important learning on your startup journey, thus far?

Askfor feedback - youwill learnfrom eachcommentalot.

What is next on the horizon foryou?

Release of our platform for businesses.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Weare located inGermany.



Rahandel

wwww.raahandel.dk

Country: Denmark
When Founded: 2016
Founders Names: Solveig Felbo, Anders Hermann Jensen, Michael Mathiesen, Christi

What problem does your startup solve?

Thenumber of small food producersis booming these years due to high demand and easystarting
up. Thereisnoinfrastructure for trading with them and especially chains have problems due to also
having the risk of violating existing trade deals. We have amarketplace that gathers discovery,
ordering, payment, delivery, and storytelling - amix between eBayand awholesaler. For chains, we

tailor the platform, sothey e.g. have control with what the branches can buy and the payment
method.

What led you to start your company?
Wewantto create better conditions for small-scale food producersand asmarter food system.

How is your company supported?

Self-funded and Rockstart Agrofood (official from 12/9/2019. Please do not spread the
information beforehand).


http://www.raahandel.dk/

What has been the most important learning on your startup journey, thus far?

Customersfirst!!

What is next on the horizon for you?

We have made abig collaboration with Coop, asupermarket chain with 1100
supermarkets, who we are helping buying local goods. We will together with them
spread out acrossDenmark.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Lots of supportfrom ecosystemandarealhypeabout beinganentrepreneur.




2030 Builders

www.2030.builders

Country: Denmark
When Founded: 2018
Founders Names: Mia & Gabriela Negru

What problem does your startup solve?

Adopting sustainable practicesisalong and costly process for companies. Today, companies haveto pay
both innovation and sustainability consultancies and getting aforward draft of asolution cantake upto 1
year. Weare 10xfasterand cheaper. Our software isafast-track to sustainable innovation. We enable
employeesto play, learn and impact their company strategy and business by giving them the toolsto
build ontheirown afeasible andimplementable solution with the SDGs

What led you to start your company?

We wanted to create a serious play for companies that need to work with the Sustainability
Goals. We've combined our expertise, love for nature ( as we grew up in a forest in Romania)
with the danish way of having fun while working.)

How is your company supported?

Bootstrapped.
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What has been the mostimportant learning on your startup journey, thus far?

Human capitalisthe what candrive growth.
Whatisnext onthe horizon for you?

We will launch our SseaSMVPin Septembersoto enable companiesto independently innovate
andimpactwith the SDGs

If your startup is located in the Nordics, what, in your opinion, are the main
benefits and challenges of being a startup here?

Thesupportive ecosystemis definitely abenefit, plus the sustainability focus of many of

the companiesand consumers. Achallengeisthe small marketandthe relatively small
focusoninvestorsto investinimpact comapnies.
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EduMode

www.edumode.com

Country: Denmark
When Founded:2016
Founders Names: Aske Senderby Knudsen

What problem does your startup solve?

Kids, especially boys are disengaged. Learning isn't fun and active enough. And teachers
don't know how to take proper advantage of the technology kids use. Lastly, todays
learninggamesaren't both scalable and quality. Asastart, weteach math throughan AR
powered multiplayerfirst personshooter. Math isyourtool to execute your strategy and
the teacherisin full control of the motivation created in this untraditional high paced
collaborate learningexperience.

What led you to start your company?
Sawthe needfor better educational gameswhen |worked at aschool. Students got
"parked" at gameswithout gettingafraction out of what they could have.

How is your company supported?

"Soft money". Public funds: Danish Ministry of Education (Udviklingspuljen, DKK 448K) +
Innovation Fund Denmark (InnoFounder, DKK 215K) + Fund for Entrepreneurship - Young
Enterprises (Microlegatet). Aswell asMicrosoft Bizspark Plus.


http://www.edumode.com/

What has been the most important learning on your startup journey, thus far?

Tonarrow focus andprioritize.

What is next on the horizon for you?

Gettinginvestmentandtest out three leap of faith assumptions, to win the trust
of major educationalpublishers.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Great public support, both advice and financial. Great welfare system which
allows youandyourfamily to thrive and be safe, evenwith asmallincome.




FrontRead

www.frontread.com

Country: Denmark
When Founded:2013
Founders Names: Merete Blaabjerg Riedel

What problem does your startup solve?

Studentsarereading lessand less, and readin generaltoo slowly. Weare not trained to read fast
and effectively, with the result that they have challenges overcoming the curriculum. They will
also bechallenged later in their worklife. Thesolution isthat they implement fluent reading
through this training programme, and we canimprove the reading skills significantly, create
motivation to read, and secure highergradesinreadingaswell asother subjectsin the school.

What led you to start your company?

Working within the field of training adults for more than 25years, we created aversion for schools, which
went live in2015.

How is your company supported?

Private investors and thelTAl Foundation


http://www.frontread.com/

What has been the most important learning on your startup journey, thus far?

How important it isfor FrontRead, that we in 2015decided to focus on schools. The
Danish educationalsectoriswell recognized and admired internationally, and the fact
that we havesignificant traction in the danish schools, will beagreat assetin our

internationalisation.

What is next on the horizon for you?

Expandinternationally. We have fantastic growth potentialin Germany, which
isthe first country to target. Next is Norway. The English version will be very

importantforus,asit canbedeployed globally.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Agreatbenefitisthat, because we are focusing on EdTechand we havetractioninthe
educational sector, we haveanatural acceptance of our solution internationally. A
challengeisthat markets are small, and decision making among the buyersis

fragmented and consensusbased."



HeroSight

www.herosight.se

Country: Sweden

When Founded:2019
Founders Names: Daniel Kindstrand, Daniel Huber, Joakim Andersson & Daniel Pejcin

What problem does your startup solve?

Firstresponder professions needto dealwith emergency care. As practicalanddrill trainingin the
fieldis heavily dependent onresourcesincluding props, actors, alimited accessto resources poses
asahinderto suchtraining. HeroSight's software is based on Augmented Reality that and allows
customers to conduct realistic emergency care training at any place and time with minimum
preparation andresources.

What led you to start your company?

Previous experience from conflict journalism including participation in severaltrauma
simulations combined with teachings from Lund University's Masterin Entrepreneurship and
innovation.

How is your company supported?

Our company is currently supported by soft money funding from Almi, LUInnovation, Venture
Cup, Health Tech Nordicand further extensive non-financial support from the innovation system
of Swedenincluding seniormentors.


http://www.herosight.se/

What has been the most important learning on your startup journey, thus far?

How to navigatein the waters of uncertainty. | have learned to make decisions with
the resourcesat hand ratherthanto sitaround and wait for the perfect moment.

What is next on the horizon foryou?

After sixmonths of fast prototype development and progressin competitions
suchasthe Venture Cup, HeroSight is now moving forward with salesasthe
highest priority. Thenextstepislaunchingapilot project with afuture partnerto
further develop our model to better suit customer needs. Bydoing sowe
postponethe needfor external capital.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Being basedin Malmo provides many benefits such asearly stage support from the Skane
innovation system. Theregion has many technical universities and institutions focused on
education towards the gaming market which hasmadeit easyto find people to collaborate
with. Malmg isat the sametime definitely an excellent starting location sinceit is cheaper
to live here comparedto larger cities in Swedenand Denmark. Although Sweden hasan
extensive innovation system it sometimes comeswith the price of slow processing because
of bureaucracy. Large parts are governmentally funded which might hinder early stage risk
taking where speedis neededto make international competitiveness possible with disruptive
techsolutions.




LAHU

www.lahu.dk

Country: Denmark
When Founded:2018
Founders Names: Alexandros Sapounidis, Svetlana Petrova, ALeksanda Novakov

What problem does your startup solve?

LAHU offers asystem which will enhance the competency development of teachers using new
technology and therefore create adynamic and fun social learning environment for their
pupils. LAHU provides an edutech solution which creates aplayful learning environment for
everystudent. It consists of aweb platform and wearable devices which can be usedfor
teaching any subject throughcooperative games.

What led you to start your company?
Bringeducation onthe next level.

How is your company supported?


http://www.lahu.dk/

What has been the most important learning on your startup journey, thusfar?

Setclear goalsand followthem.

What is next on the horizon foryou?

Finish our prototype.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Thestart-up environmentin the Nordicsis very well developed, you canget lots of
helpstarting, but onthe otherhandthereisbigcompetition forinvestments.




Memorix

www.memorix.dk

Country: Denmark

When Founded:2018
Founders Names: Hermann Kudlich, Carsten BrinchLarsen

What problem does your startup solve?

Institutions around the world are failing to prepare learners for the complexity of the 21st
century, and university students struggle with all the factual information they needto
memorize. Memorix isaplatform which inspire for content creation, learning and sharing. It
will helpanchorknowledge with provenand highly effective memo-techniques. It is engaging
and easily accessible to allow everyoneto create learning content.

What led you to start your company?

Outdated educational systemsand needsfor lifelong learning

How is your company supported?



http://www.memorix.dk/

What has been the most important learning on your startup journey, thus far?

Ourmissioninspired peopleto work with usfor free. The shared passion and
interestare constantly leading to amazingresults at an unbelievable speed.

What is next on the horizon for you?

Scalingto all medicaluniversitiesin the Nordicsand then broadening to other study
directions.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Main benefits arethe open mind towards using new technologies and the more
progressive educationalsystems.

Keychallengesarealowerriskwillingness and hesitation towards the unproven
from investmentside.




VitaSim

www.vitasim.dk

Country: Denmark
When Founded:2018
Founders Names: Rune Overgaard Jensen, Eskild Andresen, AndersWinter

What problem does your startup solve?

Interest from institutions in using virtual reality for education and researchis increasing
exceptionally fast. However, it's expensive for them to pay consulting companies to create content
and alternatively time consuming to build it themselves. Our platform allows educators &
researchersto easily create virtual learning environments, lectures and hands-non demonstrations
directlyin VR. The"lessons" are available for students on different mediatypes and canlicensedto
otherinstitutions.

What led you to start your company?
Frustration with currenteducationaltools and structure!

How is your company supported?

Bootstrappedthrough soft-funding, grantsand goodwill ;)


http://www.vitasim.dk/

What has been the most important learning on your startup journey, thus far?

We choose to make all our products evidence based from the beginning and perform

research during each project. Thefindings from two research projects led usto pivot our
startup!

What is next on the horizon for you?

Settingupacollaboration with the Danish Knowledgecenterfor Wellfaretech.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Peopleare opento collaborate - they aretrue to the "startup ecosystem way of

business": If Ihelpyoulmaynot getsomethinginreturndirectly from you, but probably
from someoneelse!

Challenges: Everythingissmall comparedto i.e. USA- potential users, potential
revenues, funding andgrants.




eAgronom

www.eagronom.com

Country: Estonia
When Founded:2016
Founders Names: Robin Saluoks, StenverJerkku

What problem does your startup solve?

Soils are disappearing because of bad farming practices. Best cereal farmers are 3xmore
efficientthan the average. Re-sellersand middlemen earnalot of money and have caused this
situation. Farmers pay for our ERPto manage their farm. We get exclusive data about their
businessand build Alontop of it. Farmers buy all they need via our marketplace.

What led you to start your company?

Robin made asoftware for his father's farm. 3yearslater more than 1%of EU
grainlandismanagedviait - doubling eachyear.

How is your company supported?

Over 50 farmers have invested more than Tmeurosinto eAgronom
Angelinvestors who have founded Estonian most successful SaaScompany - Pipedrive.
VCswho have investedinto companies like Bolt (Taxify), Cleveron, Verif, etc.



http://www.eagronom.com/

What has been the most important learning on your startup journey, thus far?

Environmentally friendly activities bring the biggest profits in farming. For example
farmers who "harvest" CO2 from airand turn it into soil make in average way bigger
profits than otherfarmers.

What is next on the horizon for you?

Westarted with Al Agronomist and eAgronom Marketplace services. Al Agronomist is
independent data based agronomical advisory service. Most of our customers use eAgronom
software to managetheir farm. Some of these farmers use Al Agronomist and therefor leave
some of the decision making to us. North-America and Europe farming could be 30b euros more
efficient withdata based decisions.

eAgronom Marketplace brings efficiency and transparency into agribusiness. Farmers buy
productsviare-sellerstoday, but we will give them alternative. We have made deal for selling over
300 usedtractors viaeAgronom. Next goalisto get agreement with some food company where
we could directly sellgrainthat our farmers produce."

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

OurHQisin Estoniaand we have established subsidiariesin many other countriesaswell.
Estoniaisonly place we know, whereiit's possible to establish company with S5minutes.




FoodDocs

www.fooddocs.com

Country: Estonia
When Founded:2017
Founders Names: Katrin Liivat, Karin Repp

What problem does your startup solve?

Food safety system is mandatory for food dealing companies but process of stayingon top
of various food safety regulations and ensuring their compliance is cumbersome and
bureaucratic. Asaresult, the companies struggle and do not have visibility. FoodDocs
helps food businessesto create and manage compliant food safety plan really quickly and
easily. Customer canalways be sure that hisand his suppliers food safety iscompliant.
Providestransparency threw the value chain.

What led you to start your company?

lam afood technologist from TalTech University and | have 15years experiencein food industry. | have
dealt with food safety asan employee and entrepreneur and seenthat process of staying on top of
various regulations and ensuring their compliance is cumbersome and bureaucratic. Asaresult, the
companies struggle and do not havevisibility. FoodDocs helps food businessesto ensure that food
safety documents arealways compliantwith the law and meetall legalrequirements.

How is your company supported?
Ourstartup hasgained more than 80k grants and prizesand 300k investmen by vcsand angels.


http://www.fooddocs.com/

What has been the most important learning on your startup journey, thus far?

Listento your customers! Donot developaproductin cellarfor2-3yearsandthen
goto your customer. Make asmany customer interviews as possible, make them
payinfrontandthenstartto develop:)

What is next on the horizon for you?

Tobefood safety standardtool for the whole world. All food businesseswho

want to start salesor export, use FoodDocs program to manage their
compliance documents.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

As Estoniaissuchasmall country, it isvery hard to grow your businessrapidly asit is
needed. Theonly wayisto gorightawayto other biggercountries, but thisisnot so

cheapanymore. At the sametime, to validate your product, Estonian marketis
perfect.




OriginalMyBlockchain

www.originalmy.com

Country: Estonia
When Founded:2018

Founders Names: Edilson OsorioJunior

What problem does your startup solve?

Authenticating identities, signatures and digital content, we provide the next generation of
worldwide trust for e-governance, savingtime and fighting against the bureaucracy,
paperwork and fraud. We created aglobal alternative for authenticating people, issuing a
decentralized Blockchain ID. People cannow manage own assets, like home, car or certs, can
e-voting globally, sign documents, auth on platforms without passwords or filling forms.

What led you to start your company?

Thebadbureaucracy and electronic frauds are ahassle to be tackled. Theytake money
andpeople'stime, andthe solutionisareliable andtrustful e-Governance.

How is your company supported?

Privateinvestors.



http://www.originalmy.com/

What has been the most important learning on your startup journey, thus far?

- Socialimpact sometimes takestime andit isimportant to beresilient.
- Establish good partnerships, that kind that will boost you.
- Good team cultureis game changing.

What is next on the horizon for you?

Having the BlockchainID being widely usedfor solving e-Governance issuesin the EUand
makingadigitaltransformation for people.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Sometimesthe investing ecosystemis early stageand it drive usto spend more
effortsto find the correctinvestor.




Anyware Solutions

www.anyware.solutions

Country: Denmark
When Founded: 2015
Founders Names: Morten Bremild and Jan H.Christiansen

What problem does your startup solve?

Anyware solves the need of Insurance, Energyand Telecom providers to create new digital revenue
streamswith Value Added Servicesand the use of Customer Analytics based on the award-winning
Anyware Smart Adaptor asthe key'Data Collector'. We offer aunique end-to-end Customer
EngagementPlatform for B2B2Cpartners based on the world's smallest and smartest loT device for
seamlessinstallationinthe lamp, which collects loT data and enables Smart Living-as-a-Service for
the homeowner.

What led you to start your company?

Smart Home and loT solutions today are designed for the few early adopters in the market
(which accounts for only 16% of people), and we wanted to democratize the digitalization
of our lifesand homes by simplifying the whole Smart Living experience for everyone

How is your company supported?

We are today backed by Business Angels and have also received innovation grants
for atotal ofEURT.8M


http://www.anyware.solutions/

What has been the most important learning on your startup journey, thus far?

That beingatech startup without brand recognition makesit harderthan expectedto get
attention and win business from both professional partners and private consumers (and
we expected it to be extremely hard, take extremely long, but that it wasbasedon a
rational decision-making process, afterall, whichitisnot)

What is next on the horizon for you?

Wearefinalizingsomeimportant deals, while we participate inthe UrbanTech program
and secure abridge financing by 2019; horizon-wise, weaim to goto USand raise aseries A
funding roundthere

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Main benefit: Accessto soft capital/grants

Main challenge: General corporate andinvestor sentiment onrisk (being risk-averse),
and, evenfor early-stage investors, requirements of proven product/market fit for
scalability before investment (always eithertoo early ortoo late)"




CLIMAID

www.climaid.dk

Country: Denmark

When Founded: 2017/
Founders Names: Saren Andersen, KennethJakobsen

What problem does your startup solve?

Employeesin openplan offices have no data on the indoor climate, sothey control this by their
perceptionof it. Thismeanseitheritisnot controlled or/and that some people are dissatisfied.
Both "solutions" leds to apoorindoor climate. Our software product, CLIMAID Insight, is an
analysistoolthat collects dataontheindoor climate andturnsit to health, well beingand good
economy.

What led you to start your company?
Aphdstudyat DTU Civil Engineering.

How is your company supported?

Bootstrappedand public capital from Innobooster.


http://www.climaid.dk/

What has been the most important learning on your startup journey, thusfar?

The balance betweensellingand developing the product.

What is next on the horizon for you?

Acollaboration with DTU Compute and getting 8 Danish municipalities to use our
platform.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Thecommunity isreally eagerto help eachother.




Flow Loop

www.flow-loop.com

Country: Demark

When Founded:2016
Founders Names: Simon Kolff and Troels Grene

What problem does your startup solve?

Reducingwater and energy consumption from showers while improving comfort.

What led you to start your company?

Asaspinoff from masterthesisin sustainable product design. Inthe thesis the idea
wasto reusethe waterfromthe showerto flushthe toilet, but then werealized that
allthe energyto heatthe waterwaslost. Sowhynot reuseit instantly in the shower
soapp /0% waterand energy can be saved.

How is your company supported?

Businessangelinvestment, softfunding.



http://www.flow-loop.com/

What has been the most important learning on your startup journey, thus far?

Thateverythingthat hasnot beenthought out will gowrong, but that almost
anything canbedone, it justtakestime andrequiresfiery souls. |t takesalot of
hard work to develop aphysical product from scratch but now we have a
functioning prototype andare gainingalot of encouraginginterest.

What is next on the horizon for you?

That everything that hasnot beenthought out will gowrong, but that almost
anything canbedone, it justtakestime andrequiresfiery souls. |t takesalot of hard
work to develop aphysical product from scratch but now we haveafunctioning
prototype andaregainingalot of encouraginginterest.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Main benefit: Great startup environment, focus on sustainability.

Main challenges: Cost arehigh.




NoBriner

www.nobriner.org

Country: Denmark
When Founded: 2018

Founders Names: Barney Vajda, Anne Sofie Larsen

What problem does your startup solve?

Desalination hasalways been plagued its' waste disposal difficulty. Namely, brine
hasn't just beenkilling the local environment, but also has beenraising salinity levels
of surrounding seawater, thus making future desalination less effective. We make sure
to put anendto the continuous harmful discharge of the desalination plants. Doing
so, will also enable communities in arid regions to develop their own desalination
projects where NoBriner will make sure nothing will damage their lands

What led you to start your company?

Weareaspin-off company from the DTU course Hardtech Entrepreneurship. Weworked on
the project aspart of the course and decided to launch the company aswe believe it will
changethe way we harvest water from saline sources.

How is your company supported?

Weareaspin-off company from the DTU course Hardtech Entrepreneurship. Weworked on
the project aspart of the course and decided to launch the company aswe believeit will
changethe way we harvest water from saline sources.


http://www.nobriner.org/

What has been the most important learning on your startup journey, thus far?

Have beenreceivingtremendous amounts of help from DTU Water, and Environment
helping with researchaspart of the VISinitiative, and learned alot on how to apply
technology research, aswell asthe different usesof salt. We never would have
imaginedjust how many different usesof salt exist, otherthan eatingit!

What is next on the horizon for you?

Weare currently hopingto accelerate ourresearchto the point of prototyping and
field testing. Afterthat we are excitedly waiting for shipping the prototype to our
test locationin Kakuma Refugee Campin Kenya.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Opennessand the willingness to help. Without the healthy start-up environmentin
Denmark, it would have been near-impossible to launch the company, and acquire the
necessary knowledge. Not to mention the tremendous focus on SDGsand
sustainability from all different parts of society.




SUND FORLUFT

www.sundforluft.dk

Country: Denmark
When Founded:2017
Founders Names: Kristoffer Jensen & Valdemar @stergaard

What problem does your startup solve?

91%o0f the elementary schools in Denmark and Germany suffer from badindoor climate.
Theeducatorsandteacherscannot focus onairing outin the every day because they have to
teach the pupils. SUND FORLUFThas developed anudging unit which, through newly
developed calculations and technology, visualizes the quality of one'sindoor climate and
tells onewhento vent. It isdesignedfor childrento take ownership of theirindoor climate.

What led you to start your company?
Engineering project atDTU, Green Entrepreneurship.

How is your company supported?

€200.000soft-funded for prototyping, product developmentandtesting.



http://www.sundforluft.dk/

What has been the most important learning on your startup journey, thus far?

Knowingwhento hire external help and actually spend the money

What is next on the horizon for you?

Rampingup the development project of version2of our product

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Great publichelpand greatenvironment of like-minded entrepreneurs
within different fields. The challenge isto navigate through the
different offers and actually staying up to date with them and still

developing yourstartup.



Vent2U

www.vent2u.dk

Country: Denmark
When Founded:2015
Founders Names: Lillian KatrineKofod

What problem does your startup solve?

What led you to start your company?

Iwantto makeindoorliving better with my knowledge.

How is your company supported?

Private investors andsponsor.



https://www.vent2u.dk/

What has been the most important learning on your startup journey, thus far?

That passionand patience pay off andyoushallgoforthe unik solutions.

What is next on the horizon for you?

Better sleepenvironment.

If your startup is located in the Nordics, what, in your opinion, are the main
benefits and challenges of being a startup here?

Clearly, start-up capitaland market representativesare willing to try out

innovative products. Eventhough they are cheaperand betterthan the traditional
solutions.




ArchitectureQuote

www.architecturequote.com

Country: Denmark
When Founded:2017
Founders Names: Taylor Ryan, Veselin Velkov, Donatas Adamonis, Paulius Klezys, Marci

What problem does your startup solve?

What led you to start your company?

Discoveringthat the Architecture industry claims get most of its leads via word of mouth.
It's one of the last remaining industries nearly untouched by disruption, automation, and
optimizationinterms of softwaretools

How is your company supported?

Bootstrapped - personalinvestment.


http://www.architecturequote.com/

What has been the most important learning on your startup journey, thus far?

Find the early adopters. When you seekto disrupt anindustry filled with non-
technical players, there will always be peoplethat don't want to change the way
they've operated fordecades.

What is next on the horizon for you?

-Adding functionality to ourplatform and building avocal base of customers
-Seekinginvestment towork faster
-Bringing on industrypartners”

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

- Strong existing networks and good base for referrals
- Tonsof talent with amazing backgrounds




ComplyCloud

www.complycloud.com

Country:Denmark

When Founded: 2017
Founders Names: Martin Folke Vasehusand Hans Peter Vith

What problem does your startup solve?

ALl Danish and European must comply with the requirements in GDPRregarding the
processing of personaldata. Compliance includes provision of various legal documents
and ongoing control and documentation. With ComplyCloud, ensuring GDPR
compliance is easy. ComplyCloud is essentially a GDPRattorney that works 24/7 at a
low cost. All documents, advise and controls areincluded and automated to ensure
ongoingand complete compliance with ease.

What led you to start your company?

Dream of creating better, fasterand cheapercompliance-solutions and acompany
with thebest team.

How is your company supported?
100% bootstrapped.



http://www.complycloud.com/

What has been the most important learning on your startup journey, thusfar?

Lessis more.

What is next on the horizon for you?

Adding compliance applicationsto our SaaSsuite and keep crushing sales.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Main benefits arethe easeto create andadministeracompany. The main
challengeforusisto find newtalent.




Low-Fi

www.lowficoncerts.com

Country: Denmark

When Founded:2015
Founders Names: Anne Dvinge & Stine Hulvej

What problem does your startup solve?

Live music is a$25bn industry, but it isalmost exclusively geared towards the top 5%
promotersandartists. Low-Fiempowersthe longtail of the industry, creatingaplatform for
the 95%. Low-Fiisaweb platform where musicians and hosts collaborate on creating unique
diy-concertsthat anyone whoisamemberof Low-Ficanattend. We empower musicians and
hosts to make $$, while concert goers getto connect with musicians and listen.

What led you to start your company?

Adriveto createamore transparent live music economy - and spread more
goosebumpsin theworld.

How is your company supported?

Weare funded by private investors and businessangels, alongwith alittle public funding
thatgotusto 1.0



http://www.lowficoncerts.com/

What has been the most important learning on your startup journey, thus far?

Justone!? How hard - and how absolutely crucial - itisto find the right set of people to
move your company forward. And having enoughinsightto know whenyouneedto find
somebody smarter/better/more experienced thanyourself.

What is next on the horizon for you?

Building 2.0 with amatchmakingaithat will connect musicians and music lovers for
more DIYconcerts

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Themain benefits are the accessto strong public resources (and not just funding) and a
great community. The biggest challenge is the risk adversity of investors whenyou fall
between very early stage and scale-up. The Danish mentality isverybottom line focused - a
tough nutto crackinyourselfandamonginvestors when you are building aglobal scalable
business.



TrueTwins

www.truetwins.com

Country:Denmark
When Founded:2018

Founders Names: Carl Emil Bregnhoi, Ulrik Garde Due, Bo Lidegaard, Mariusz Skronski

What problem does your startup solve?

Brands of high value/luxury physical products face three major challenges:
-Howto authenticate their products

-Howto verify the sustainability record of the product.

-Howto establishadirectdigitallink to the consumer.

We have build a blockchain based service to provide an easily accessible integrated response to
these challenges. It's a simple plug-and-play solution offered to brands through APIs, and SDK
and atoolkit ofservices."

What led you to start your company?

Wewanted to find away to connect physical products with the digital world and brands with their costumers in away

that would strengthen authenticity, transparency and sustainability. We found that blockchain technology allowed usto
create asimple and scalablesolution.

How is your company supported?
Backed by private investors and thefounders.


http://www.truetwins.com/

What has been the most important learning on your startup journey, thus far?

That the development of the technology is only one step on the road towards making
major brandsadopt the service. We underestimated what it takes to bring our serviceto
the marketand getthefirst pilot brands on board.

What is next on the horizon for you?

We have landed our first pilot customerand we're now looking for investors to upscale
both managementandthe salesoperation - while implementing our service with our
first pilotbrand.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Ultimately, TrueTwins are about sustainability and transparency in the market place
- Nordiccredentialsare coolfor both. Challenge really show themselvesin regardto
fundraisingand willingness of high-riskinvestments.




Ulobby

www.ulobby.eu

Country: Denmark
When Founded:2016

Founders Names: Anders Kopp Jensen & Bertel Torp

What problem does your startup solve?

Political regulation is becoming anincreasing threat to organisations & companies
globally asnew legislation canshut down abusiness overnight. Ulobby providesall the
tools necessaryto handle & solve politicalissues - big or small. Our software provides
‘peace of mind’ by automating issue tracking and digitizing issue and stakeholder
management. Users canincrease political influence and minimize political risk. Today
muchis left to chance, manualwork or expensive advisors.

What led you to start your company?

We wanted to strengthen democracy by making it possible for more peopleto
understand & influence politics

How is your company supported?
Private investors, BAsand CAPNOVA.



http://www.ulobby.eu/

What has been the most important learning on your startup journey, thus far?

Tokeeptalking to our users every day to make sure we build what they need.

What is next on the horizon for you?

AsaB2BSaaS-platform we have now passed 200DKKin MRRand are now scalingto
new markets, now we arein Denmark & Brussels, next yearwe will add Norway &
Swedento thelist.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Forusthe Nordicsisapretty goodlitmus testonhow the demand inthe area of
Public Affairs will develop. However, in terms of funding we could use more
investors/mini-VCs/VCs with B2BSaaSfocus.




Unbiased

www.unbiased.cc

Country: Sweden

When Founded:2018
Founders Names: Sukesh Kumar Tedla, Mahathi Porredy

What problem does your startup solve?

Fake Newsand misinformation areacomplex challenge whichisaffecting the digital societies
today. Thecomplexity isonly setto increase with the growth in connectivity and big data. The
applications are not designedto betransparent and open. Our solutions address the issues of
bias and fake news in3steps:

1)Byproviding tools to build unbiased algorithms. 2) Search Engine presenting public
sentiments & insightsinstead of 100s of links. 3) Asocial gateway improving data integrity.

What led you to start your company?

Theissue of fake news, misinformation propagandas on the Internet combined with
Biased News Mediaanditsimpact on oursocieties.

How is your company supported?

Self-Funded, Collaborations and someRevenues.



http://www.unbiased.cc/

What has been the most important learning on your startup journey, thus far?

How to build astartup, Clearly defining Why we do What we do, User Experience &
Perspectives

What is next on the horizon for you?

Achieving Funding Goals and Successful Launch of our Applications.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Alot of benefits with public grant supportsandthe local community. The
challengeisthe locallanguage and establishing trust.



WhisprAl

www.whispr.ai

Country Denmark

When Founded:2018
Founders Names: Keith Saft & Hugh O'Flanagan

What problem does your startup solve?

80% of the global workforce is on their feet, reliant on outdated work processes. Using pen and
paper checklists after receiving inadequate training, standards begin to fall. Tasksget forgotten.
Managers become frustrated; we cando so much better. We take static processand make it come
alive. Weconvert it into interactive voice guidance, creating an expert assistant in the ear of
frontline workers. Guided, supported, efficient workers, feeding backdata to inform better
business decisions.

What led you to start your company?

Working deskless/frontline jobs (like 80% of the world) with productivity and
efficency pressures without any technology to support us. Only 1% of all tech
investmentgoesto 'desktopless'workers.

How is your company supported?
We haveinvestment for SeedCamp, PreSeed Investment, Futuristicand Bose Corporation VC.



http://www.whispr.ai/

What has been the most important learning on your startup journey, thus far?

Thattechnology, particularly voice, can make ameaningful difference in people's worklife.

What is next on the horizon for you?

Expandingthe verticals and customers who use Whispr.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefit: Smart, clever people.

Challenge: Not enoughof them.



AW Technologies

www.trachflush.com

Country: Denmark
When Founded:2018
Founders Names: Adam Hansen, Andreas Hejslet, Jargen Hansen & Stephen E.Rees

What problem does your startup solve?

AW Technologies are developing anovel device, TrachFlush, that canremove secretion more
efficiently from ventilated patients, potentially reducing ventilator-associated pneumonia.

What led you to start your company?

Passionfor entrepreneurshipandaninterestfor Life Science.

How is your company supported?

Soft Funding.


http://www.trachflush.com/

What has been the most important learning on your startup journey, thus far?

Things take time.

What is next on the horizon for you?

Raising capital for upcomingactivities such asclinicaltrials.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefits: It's "easy"to getin contact with people who can help you grow your start-up.

Challenges: According to us, funds are focusing more onthe functional product than the
idea, whichisabigchallengeif youareastart-up.




Lif

Geras Solutions

www.gerassolutions.com

Country: Sweden

When Founded: 2015
Founders Names: Haza Newman

What problem does your startup solve?
Geras Solutions believes that Paper-Penbased cognitive assessments are subjective, slow and out of date.
Additionally, the threshold to obtain adementia diagnosisis often quite high and often associated with long
waiting times that contribute to 75%of all living with dementia neverreceiving adiagnosis. Lastly, due to
globalspecialistshortages, not all patients have accessto follow-up support.

Because of this, we were inspired to develop an Al-based Medical Device, and ecosystem of digital solutions
focused on dementia support viaan easyto use mobile health tool. Geras Solutions aims to help throughout
the entire dementia lifecycle by using Al to simplify and streamline testing that can often be time-consuming
while processingand organizing that data in suchaway that it helps provide ascientific and clinically-
validated assessment thatis accurate.

What led you to start your company?

Thefactthat 75%of allindividuals living with dementia never get adiagnosis or supportaround the globe.
How is your company supported?

Private, Angels and early-stageVCs.


http://www.gerassolutions.com/

What has been the most important learning on your startup journey, thus far?

Thereare many upsand downs through the process, but sharingideasand learning
from others iswhat keeps everything moving forward and also keeps everyone
motivated.

What is next on the horizon for you?

Currently, we are only focusing on proof-of-value pilots and actually
implementing the finalised commercialpilotinto anappropriate primary care
setting.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Stockholm hasagreat start-up community, with plenty of experts nearbyat KTHor
Stockholm University who often are willing to help out or provide guidance. Besides
that, evenStockholmitself hasexcellentincentives, organisations and programs that
support start-ups such asStockholm Science City, EITHealth and Vinnova. | am
currently learning more about the Copenhagen startup ecosystem, but sofar lam
excited to have come across Nordic Health Tech Talent, COBISand Rebbls. | look
forwardto to connectandexploring further within the nordics!




IBIO TECH

www.ias982.wixsite.com/ibiotechnol

Country: Denmark
When Founded:

Founders Names: Kira Astakhova

What problem does your startup solve?
Rheumatoid arthritisisanautoimmune disease that is very commonin developed countries, with 3% of the popu
risk. Rheumatoid arthritis isacondition when the immune system loses specificity, and instead of destroying the intruder
the body it attacks the body'sown joint cells. Denmarkalone spends over 700 mio DKKon Rheumatoid arthritis management
everyyear.

Itisacrucialfactthat over20% of allrheumatoid arthritis patients respond poorly to current therapies. Thisisthe nichethat
we seeasthe most potent for our therapeutic candidate, due to the mechanism of action that targets the precursorto
overproduction of other cytokines. Anti-citrullinated peptide antibodies (ACPA) have been abig hit in rheumatoid arthritis
science over the last decade. ACPAcan become atarget for the early stage treatment of the disease, with apotential to
preventanon-reversible damage on patient.We rationally designed, synthesized and tested new peptide aptamers that
specifically target ACPAin rheumatoid arthritis. Our proof of concept study confirms high efficacy and no side effects of the
new therapeutic candidate vs. currently used monoclonalantibody therapies.

What led you to start your company?
Research project maturation atSDUand DTU.

How is your company supported?
Softfunding.


http://www.ias982.wixsite.com/ibiotechnol

What has been the most important learning on your startup journey, thus far?

Stay open minded, things can change very fast; be opened to get afeedback

What is next on the horizon for you?

Next financing round that would give usachanceto run pre-clinical study on our
therapeutic candidate

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

We haveagreatsupport from multiple accelerators; great environment; regulatory pathway is
little harsh of to compare to USA



Medicortex

www.medicortex.fi

Country: Finland

When Founded:2014
Founders Names: Dr. Adrian Harel, PhD, MBA

What problem does your startup solve?

Diagnostics of concussions and braintraumas are not at the adequate level because of the lack of
affordable and easy-to-use diagnostic tools. Medicortexisintroducing asolution through
developingarapid diagnostickit to detect braininjury biomarkers from urine or saliva.

What led you to start your company?

Asan experienced neurobiologists | had some new ideasto work out regarding
diagnosticsand medication of traumatic braininjury.

How is your company supported?

We have raised investments (against equity) from anumber of Business Angels and private
persons. Inaddition, we havereceived grants from the Finnish Government, from aFoundation, and
from the EUH2020-programaswell asfrom the USDepartment of Defense.


http://www.medicortex.fi/

What has been the most important learning on your startup journey, thusfar?

Tomove forward nomatter the obstaclesand nevergive up evenif it looks difficult.

What is next on the horizon for you?

We havetwo goals:
1.Toprovetherelevance of the biomarkerin childrenin apediatricclinical trial

2. Tocomplete the development of the prototype testkit.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefits: Stable democratic societies and welfare, high level of education and science, highly
skilled and educated labor, well established infrastructures and business environments for life

sciences companies.

Challenges: High costs from salaries, premises and taxes, the big moneys (investments or
grants) don'tresidein the Nordics.




Vigo

www.vigobot.com

Country: Latvia
When Founded:2018
Founders Names: Kristaps Krafte; JanisSlezins,MD

What problem does your startup solve?

90% of stroke survivors never completely recover, because they don't have accessto care. It's a
public health disaster: number of stroke casesis growing, average age of patients is
decreasing and shortage of physiciansis making it evenworse. Vigoisasmart digital
rehabilitation guide living in software application, thereby is radically accessible without
physicians. It uses evidence based therapies and gamification to drive positive, meaningfuland
cost-effective clinicaloutcomes.

What led you to start your company?

Twothings - my entrepreneurialmind and 2years of stroke research.

How is your company supported?

Private investors (Business Angels), European and Latvian governmental funding.


http://www.vigobot.com/

What has been the most important learning on your startup journey, thus far?

Themostimportantlearningisto beresilient, believeinyourideaand what the real users
tellyou.

What is next on the horizon for you?

Webeginapilot trial in the largest stroke unit in Latvia very shortly. And I've received a
nomination for EIT (European Institute or Innovation and Technology) Change awards, so |
haveto do lots of promotional travel. Ohand surely, lots of continuous development is
on the horizon,too.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

My startup in located in Latvia, people don't usually referto it asNordics, some just say
Northern Europe, though these definitions are ever changing. Anyhow, the ecosystem here
isgreat, governmenttriesto beveryagile and help startups the bestthey can. It's also quite
easyto find industry partners. In our case universities, hospitals and rehabilitation centres
have beenveryinterestedin collaboratingwith us. We've really beenembraced. A challenge
- there could always be less bureaucracy.




VIOBAC

www.viobac.dk

Country: Denmark
When Founded: 2018
Founders Names: Kasper Keppen, Mads @rbaek and Andrim Halili

What problem does your startup solve

Catheter-Associated Urinary Tract Infections (CAUTI) are the most common hospital-acquired infections in t
15,000-20,000 diagnosed casesannually at hospitals in Denmark alone. Upto 80% of the hospital-acquired urinary
infections are associated with the use of acatheter. Therate of new bacterialinfection increases by approximately 3-7% every
dayand nearly 100% of the patients are expected to haveaurinary tract infection within 3weeks of catheter use.

Inaverage, a UTl causesfour additional days of hospitalization. Eachyearapproximately 14.000 people die from this in Europe.
Furthermore, the staff at the specificdepartmentis burdened with the extended periods of hospitalization. This increasesthe
costswith approximately 250 million peryearin Denmarkalone!

Today, therearenosolutions at the hospitals that prevent these catheterassociated urinary tract infections in asignificant
way.Ourproductaimsto solve this significant problem by using UV-light - without use of antibiotics.

What led you to start your company?

Theneedto preventthe most common hospitalacquiredinfectioninthe world, namely Catheter
Associated Urinary Tract Infections - for the health caresectorand the patients

How is your company supported?

Governmentgrants.


http://www.viobac.dk/

What has been the most important learning on your startup journey, thus far?

Theopportunity to gettherightsupportfrom allfrontsif the needarises.

What is next on the horizon for you?

Further R&D, laboratory trials and Proof-of-Concept. We arealso participating in the
University Startup World Cupand Nordic HealthTech Challenge to broaden our
networkand expand our knowledge within the field.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Because of the structure of the Nordic welfare society, it is possible to take entrepreneurial
riskswithout really worrying about loosing everything. And because the Nordic countries are
sosmall, the distance between already successful ventures and startupsisn't biggerthan you
stillwill beableto get good advicesalongthe way if sought.

One of the challengesis since that the conditions for many people are sogood, you often
have more easy appealing options to fall backon. Somewill therefore lackthe willpowerit
takesto succeed, asit's oftennot "allin ornothing" - Fortunately, our startup is loaded will
the hungertosucceed.




DeepTech/
ATLANT 3D Nanosystems

www.atlant3d.com

Country: Denmark
When Founded:2018
Founders Names: Maksym Plakhotnyuk, lvanKundrata

What problem does your startup solve?

Currently, development and prototyping of new micro and nanodevices takes yearsand involves huge
funding connected to expensive equipment, multiple failures, and high-cost expert knowledge. Existing
fabrication methods are also very inflexible. ATLANT is developing aflexible rapid prototyping 3D
nanoprinter. Suchsystems allow micro and nanofabrication with more than 450 different materials
withoutaneedfor hugeinitialinvestmentandrisk, within only afew days or weeks.

What led you to start your company?

Weare motivated by impossible and we like to take achallenge that nobody can
achieve - but wedareto!

How is your company supported?

Unit now we bootstrapped our development and received anumber of public grants from Danish
goverment (InnoBooster and InnoFounder), European Commission Horizon2020 SMEInstruments
and some privatfunds.



http://www.atlant3d.com/

What has been the most important learning on your startup journey, thus far?

If we would not try it wewould not know that it is possible.

What is next on the horizon for you?

Start pilots with customers, secure enough funding resources, hire full team and develop
market readysystem.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Nordic countries haveastrong collaboration culture and support of innovative ideas.




DeepTech/Hardware
Craft Robotics Showcasing

www.craft-robotics.com

Country: Denmark
When Founded:2018
Founders Names: Patrick Gadd; Rasmus Lundgaard

What problem does your startup solve?

40% of the money inthe constructionindustry goesto maintenance and renovation. Todayall isdone
manually, and the industry is far behind the economy in terms of productivity. Initially we automate
repointing (which is maintenance of brick walls). Imagine doing the following 8 hours aday: Breathing
cancerous dustand holding avibrating tool causing chronicinjuries to hands. Thisiswhat repointing is
like,andit's slow and costly for the customers, the building owners.

What led you to start your company?
Seeingan obvious need, and knowing that ourskillset wasidealfor makingasolution.

How is your company supported?

Venture Capital Investment, from USA-basedinvestment firm SOSV (pre-seed investment).


http://www.craft-robotics.com/

What has been the most important learning on your startup journey, thus far?

Throughly understanding our customers' problem (atime consuming and dangerous task)

What is next on the horizon for you?

Paidtrials.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

A major benefit: Soft funding through Innovationsfonden! Challenge: Small investor
networkwhennotin biotech. It's lagging behind Europe and obviously the US, in spite
of here being plenty of money




DeepTech/
DTE

www.dtequipment.com

Country: Iceland
When Founded: 2013
Founders Names: Sveinn Gudmundsson & Karl Matthiasson

What problem does your startup solve?

Processcontrol at aluminum smelters requires taking hundreds of manual samples of molten metal a
day. This hazardous, laborious step introduces significant delay and errorinto process control, andis the
keybarrier to Industry 4.0 adoption. DTE'sreal-time composition analyzers and analytics modules
replace today's manual sampling in metals production process control; saving our clients Smillions/year,
improving output quality, enabling greater process flexibility and increasing safety.

What led you to start your company?

Theidea came to me sevenyearsago, when working asaconsultant engineerinanaluminum smelterin Iceland,
helpingwith quality control. Themethods for checkingthe quality of this metal at the time were both dangerous
andtime-consuming, and | sawaway to optimize the process by using real-time chemical analysis of the raw,
liquid aluminum, reducing the cost of production and making sampling much safer. After two years of
experimentation and development, we precented our solution for analyzingaluminum in liquid form to the
industry and investors. They were immediately interested, which gave us confidence and led usto found our
company, DTE.

How is your company supported?
VCbackedsince 2016, in addition to various grants suchasH2020 SMEInstrument


http://www.dtequipment.com/

What has been the most important learning on your startup journey, thus far?

Building acompany takes astrong team, you simply can't do everything on your own. Your colleagu
stop you from getting carried away and allowing successto goto your head. Havingateam and wo
within oneisalsoasource of inspiration, especially whenyou have the samedrive to bringideasto li
alsohaveto bestrongindividually to believein yourself, and have an overview of where youwant to
incredible what you canaccomplish with dedication andanever-give-up attitude.

What is next on the horizon for you?

Fullproductlaunch andindustry-marketing in Europeand North America.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Yes,we're located in Iceland. There are greatest benefitisthat you are born global, asthere is
notaviable optionto stayinsuchasmall market. Soyouright away start reaching out of your
comfort zone to seeif you canswim. Themain challenge would be the same, that we do not
havethe safety net of operating only in ourlocal market before we feel ready to expand. Soyou
rightawaystart reachingout of yourcomfort zoneto seeif youwill sink.



DeepTech/

Nerve SmartSystems

www.nervesmartsystems.com

Country: Denmark
When Founded:2016
Founders Names: Jesper Boie Rasmussen

What problem does your startup solve?

We stabilize electricity grids and make countries capable of rely on solar energy when the sunis
not shining and wind energy when the wind is not blowing. In extend we optimize production
facilities with astable flow of electricity. Individual control of each battery cellin a BEESSallows
the systemto manageinput and output levels directly from the cells making power electronic
componentsredundant, save costs, provide higher safety and optimize effeciency.

What led you to start your company?

| have always worked in high tech start-ups. Beingable to work with aninnovative battery
technology that canalso be usedin the automotive sector wasaperfect way to combine high
tech with apassionfor cars

How is your company supported?

Privateinvestor.



http://www.nervesmartsystems.com/

What has been the most important learning on your startup journey, thus far?

Youneedto bestrong, determined and hard working. Butitisalsoveryrewarding
seeingyourideasand dreams cometo life and materialize.

What is next on the horizon for you?

Bringing Nerve Smart Systemstechnology to the world market and thereby
empowerthe transition towards renewable energy and electrification of society

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

People have ahigh work ethic, and Denmark hasastrong knowhow in the Cleantech
area. ltiseasyto startacompanyandthere are reasonable funding opportunitiesinthe
Cleantecharea.

InDenmarkwe don't seemany companies grow to bereally big. Thereisafew, but we
normally sell our knowhow and inventions, instead of creating big worldwide

companies.



DeepTech/
PaciniMedico

www.pacinimedico.com

Country: Denmark

When Founded:2017
Founders Names: Allan Hammershagj, Emil Heinze, Gert Skov Petersen & Peter Michae

What problem does your startup solve?

PaciniMedico enables health care providers to do very cost effective treatment of chronic pain, mental
health and related diseasesat very large scale anytime, anywhere. Hence asolution to manage
increasing healthcare cost and lack of personell. PaciniMedico combines documented properties of the
Pacinian Corpuscles, the Vagus Nerve and pain sensory mechanisms of the brain with engineering and
cloud-basedsoftware inapatented solutionto relieve for e.g. chronic pain, depression.

What led you to start your company?
Tohelp people with chronic diseasesgetting backto life!

How is your company supported?

Bootstrapped and publicgrants.


http://www.pacinimedico.com/

What has been the most important learning on your startup journey, thus far?

Thing takes time. Theresistance to innovation cantake many shapesand forms. It
takestremendous people andfinancial efforts to make realand sustainable changes

to publicand private health care systems.

What is next on the horizon for you?

Tolaunch off- and online evidence based chronic painand mental health treatments as
aserviceto doctors and patientsany whereandanytime.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Marketsize,innovationincentives and resistance to innovation.




DeepTech/
Robotto

www.robotto.dk

Country: Denmark
When Founded:2019
Founders Names: Jacobo Domingo, Kenneth Geipel, Lucas de Paula, luliuNovac

What problem does your startup solve?

Wildfires are an uprising problem. Current wildfire data gathering is time consuming and provides
inaccurate data. Moreover, the lack of autonomous systems rids the agenciesfighting this of highly
valuabletools that could improve their methods. An autonomous wildfire recon and analytics drone. An
out-of-box method of data gathering and monitoring in regards to the size, location, intensity and
direction of the wildfire. It will remove the need for an operatorand reduce time consumption.

What led you to start your company?

The businesstraction we gained from our final bachelor project combined with
the drive to create an company focused on autonomous robotic systems.

How is your company supported?

Sofarit hasbeen Bootstrapped and we are looking into Government Grants and Funds.



http://www.robotto.dk/

What has been the most important learning on your startup journey, thus far?

Learninghow build abusinessaround aproductandanidea. Aswe are all engineers, we have had
major takeaways on our different business experiences so far including pitching, networking,
market analysis, business models and overall knowing about your product andits strengths.

What is next on the horizon for you?

Wewant to pursue someinvestmentin orderfinalize our prototype and we are highly focused
onour customeroutreachto try andgoto marketassoonaspossible.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

The Nordics are widely focused ininnovation and technology, which turns into many
initiatives, conferences, funds and all forms of help in order to aid startups in their
path to building asuccessful business. The biggest challenge is probably how to
growaninternationalreputation coming from asmaller country asopposedto other
places like the USorEurope.




Startu
Dixa

www.dixa.com

Country: Denmark
When Founded:2015

Founders Names: Mads Fosselius and JacobVous

What problem does your startup solve?

People have become accustomed to bad customer service, which companies deliver due to using
too many systems. The use of tickets makes everything worse. Theresult of which are customers
churning, loss of new business & inefficiency. Asingle system that enablesacompany to talk to
their customers onany channel, makingit aseasyto communicate with customersaswith friends.
That means having anatural, continuous conversation and neverreducing people to aticket
number.

What led you to start your company?

People have become accustomed to bad customer service, which companies deliver due to usingtoo many
systems. The use of tickets makes everything worse. Theresult of which are customers churning, loss of
new business & inefficiency. Asingle system that enablesacompany to talk to their customers on any
channel, makingit aseasyto communicate with customersaswith friends. That means havinganatural,
continuous conversation and neverreducing people to aticket number.

How is your company supported?
Private investors, Venture Capital.



http://www.dixa.com/

What has been the most important learning on your startup journey, thus far?

What is next on the horizon for you?

The coming year has some interesting topics coming up. Besidesfurther strengthening our already
strong culture with lots of newtalented peopleitisto ensureafurther expansioninto international
markets like UK, Germany and US.But also to ensure that Dixa through innovation leads the start of
the conversationaltech category with othes like Drift, Hubspotand Intercom.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Benefitsisthe stronginfrastructure and the attractiveness of the country and Copenhagenie
attractive talentfromacrossthe world is possible.



Startu
Prezentor

www.prezentor.com

Country: Denmark

When Founded:2013
Founders Names: Mikkel Filskov

What problem does your startup solve?
Prezentor makesit easyfor B2Bsalesrepsto uncover customer needsand expectations through interactive sales material.
Prezentor makesit easyto provide ahighly customised experience, showing how your product/service will create value
to the customer, without needingto prepare asingle powerpoint. Prezentor provides unique customer insights that help
marketing create better salesmaterial, salesrepsto qualify their leads faster and sales managementto coachtheir teams
based on behaviourinstead of theory and guessing games.Prezentor bring companies closerto their customers.

What led you to start your company?

Ourfounderwasanentrepeneurthat didn't like to sell. Which made him dreamaboutatoolthat would
help him sell smarter. Sohe created aplatform that gathered all his sales content in one place,
interactive sales presentations for abetter dialogue, and tracking on sent material so he could qualify his
customers betterandtalk aboutthe thingsthat he knew were mostrelevantto them,

How is your company supported?
Private investors, Business Angellnvestors.


http://www.prezentor.com/

What has been the most important learning on your startup journey, thus far?

Don'ttry to change your users'habits. Instead make their current habits either easier,
fasterorredundant. That's how you get happy users!

What is next on the horizon for you?

Expandinginternationally and optimising our online sales.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Thestartup infrastructure and support from state owned organisations.



Startu
TridaMedia

www.trida.media

Country: Denmark
When Founded:2018
Founders Names:Theis Berthelsen, Rico Nielsen

What problem does your startup solve?

Anewtechnologyisemerging. With the powerto immerse people with brandsand productsin a
completely new way. However, not many know how to create agood userexperiencein sucha
drastically new environment asXR.Bycreating fun experiencesthat cometo life before your eyes.
Eitherinthe form of avideo, where you canlook around freely, an ARapp that enablesyou to try on
clothesyouhavenot evenboughtyetoranentire world you caninteractwithin VR.

What led you to start your company?

Thecontentthat are being produced today have varying degrees of quality. Wewant to
raise the baranddeliver quality content for awide range of clients.

How is your company supported?

We have astrong network andare actively working on projectsin partnership with other companies.



http://www.trida.media/

What has been the most important learning on your startup journey, thus far?

Clientsmost often donot know what they want. They need guidance on the whole
journey of their project, and we candeliverthat through our consulting experience.

What is next on the horizon for you?

Our next project takes usto Greenland, where we will record 360 video for aVR
installation about the norse settlements and the mysteries behind their disappearance,
inanattemptto boosttourismandtell the story aboutthe norsemenonthe Island.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

HavingaVRstartupinthe Nordicis very beneficial, the community israthersmalland
most people know eachother sowithin the tech world its easyto get the assistance
needed or just share knowledge. Furthermore on ageneral basis people are rather
acceptingtowards new technology, which makes adaption easier.

A challenge is always communication, eventhough the positive attitude towards
technologyalot of peoplestill struggle to understand immersive technology asit is so
differentfrom what theyare usedto.




Lumebot

www.lumebot.com

Country: Estonia
When Founded:2019

Founders Names: Andres Kdiva - CEQ, Kaspar Kikerpill - COO, Juhan Viik - CPO, Siim

What problem does your startup solve?

The core problem with snow removalindustryisthatitisreactive, not proactive.
Constantsnowfall makesit impossible for service providers to be everywhere at once. Heavy (and $$S) machinery is used to
reactto conditions, not to preventthem. Lumebot self-driving street cleaning robots are more than 10xcheaperto make
than today's heavy machinery. Thisallows each parking lot to have adedicated street cleaning robot. Through continuous
work, itisableto keepthe parking lot clean 24/7.

What led you to start your company?

Lumebotteam participated in product development competition called Cleveron Challenge
where the goal wasto build aautonomous snow removalrobot for home customer. From
the beginning we plannedto build it for B2ZBmarket. During the competition it appeared we
have greatteam dynamics which resulted in founding Lumebot.

How is your company supported?

Wesstarted the company by bootstrapping. Infour months we received angel
investment fromSuperangelin Estonia.


http://www.lumebot.com/

What has been the most important learning on your startup journey, thus far?

Youcan't predict what customerwants, you haveto askit from them.

What is next on the horizon for you?

Weare focusingto bring our service to the market. Our service for snow removalwith autonomous
robots starts in November this yearin Tallinn, Estonia. Besidesthat we are preparing to enter
Scandinavianmarketto start piloting our service next yearin Finland, Swedenor Norway.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Weare located in Estonia. Estoniais great place for developing robots because we have some
successstories already and they are willing to help usalong the way. Our robotics
predecessorsin Estonia have done great workin legislation aswell sowe can bring ourrobots

to the streets. Estonia has great startup ecosystemaswell. We haveall four seasonsin
Estoniathat helpsusto develop robots for extreme weather conditions.



SIFR

www.sifr.ai

Country: Estonia
When Founded:2017
Founders Names: TaaviTammiste, Karen Kangro Burnds, Meelis Viiding.

What problem does your startup solve?

What led you to start your company?

Theneedto democratizeAl.

How is your company supported?

Bootstrapped, raising preseedround.


http://www.sifr.ai/

What has been the most important learning on your startup journey, thus far?

Startup successisabout havingadiverse and good team.

What is next on the horizon foryou?

Computer vision productdevelopment.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

The ecosystemissmallenoughthatitiseasyto network but sometimesdifficult to sell.



Yanu

www.yanu.ai

Country: Estonia
When Founded: 2016
Founders Names: Alan Adojaan

What problem does your startup solve?

We have designed anautonomous bartending unit that is considerably fasterand more capable
than the regularhumanworkforceinthat position. With severaladvantages, it breaks through
the usualbartending bottlenecks andturns lossesinto profits. Oursolution: 1.Aleaner serving
process. 2. Decreased labour costs. 3. Increased productivity. 4. 25%increase in weekly operating
hours dueto more flexible operating/ run-time. 5. Lowerrent fees.

What led you to start your company?

Beenworkingin the service and bartending business for 15yearsarealneedfor optimizing the
processand automation brought meto invent new solutions for the sector.

How is your company supported?


http://www.yanu.ai/

What has been the most important learning on your startup journey, thus far?

Bewise with the funds, focused on the people and focused 24/7.

What is next on the horizon for you?

Ourmainfocusnowisonfinishing the prototype and optimizingit forindustrial
production.

If your startup is located in the Nordics, what, in your opinion,
are the main benefits and challenges of being a startup here?

Main benefits are definitely the electronic state and the ease of bureaucracy here, doing taxes
in 10minutes and registering acompany in 5. The benefits of modern e-government make
things somuch easier. Challenges are mostly the lack of workforce and specialistsand quite a
high cost of livingand doing businessat the peak of economy right now.




cphnano

www.cphnano.com

Country: Denmark
When Founded: 2015
Founders Names: Emil Hgjlund-Nielsen,Thomas Talbal Serensen

What problem does your startup solve?

Thecurrent paradigm of the analytical industry is centered on instrumentation and optimizing equipment
proceduresthat have beenchangingverylittle overthe years. Instrumentation is expensive and it often takes
dedicatedstaffto runit. We develop new servicesfor education, academiaandindustry similarto the modern
usage of plastic disposablesin hospitals and medical clinics, where trusted measurements can be made by
everybody, everywhere without upfrontinvestmentin equipment.

What led you to start your company?

Amature nanotechnology platforminauniversity labthat wasnot
commercialised. Someone had todo it.

How is your company supported?

Private investors via crowdfunding, Business Angel Investment, Bootstrapping, Softfunding.


http://www.cphnano.com/

What has been the most important learning on your startup journey, thus far?

Cashisking. Everything elseissecondary the first three years.

What is next on the horizon for you?

New markets.

If your startup is located in the Nordics, what, in youropinion,
are the main benefits and challenges of being a startup here?

Themain benefitisthe working culture here. The lack of sufficient capital
for hard-tech startupsisthe main challenge.
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